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Inter-Dealer Co-operation 


Atlanta, Ga., Nov. 15 (UTPS).—Preseniation and | 
preliminary discussion of the five major trade recommenda- 
tions featured the first day’s session of the thirteenth annual 
convention of the National Tire Dealers’ Association held at 
the Atlanta-Biltmore Hotel November 14, 15 and 16. 


The meeting opened with an ad- @-—-————— 


eta tne es, | URGES N.E.T0 BUY 
R. R. LINES FOR USE 
AS TRUCK HIGHWAYS 


captured, not only the attention, 
but the hearts of the tire dealers | 
visiting the city. 
The response to Mayor Key’s em 
dress of welcome was made by Mar- | 
tin J. Barry, president of the Na- Providence, Nov. 15.—The Rhode 
tional Tire Dealers’ Association. Fol- | ssiand Commission on Foreign and 
Domestic Commerce, of which 
George L. Crocker is chairman, and | yetai] in October than in Septem- 
which was appointed by Gov. Case, | per, these cities including New York, 
has outlined a plan which it be- Chicago, Philadelphia, Los Angeles, 
lieves would assist the railroads and Cleveland, Buffalo and Washington. 


souasell' te the Satienal Deaneper- | ‘RUBBER CONSUMPTION 
DECLINED IN IN OCTOBER 


South Bend, Ind., Nov. 15.—Re- 
tail deliveries of Studebaker pas- 
senger cars and trucks in October 
exceeded September by 4.3 per cent. 
Paul G. Hoffman, president Stude- 
baker Sales Corporation, emphasizes 
that average new car registration 
for past six years as compiled by R. 
L. Polk and Company show a loss 
of 5.4 per cent. in October com- 
pared with September. 

October this year was also rela- 
tively better than the Studebaker 
ten-year seasonal trend. Fifty-seven 
of one hundred and fifty of the 
largest cities show twenty-nine per- 
cent. more Studebakers delivered at 


for revitalizing economic principles; 
“E” for enlivening the spirit of fair 
play and honesty between competi- 
tors; “C” for constant striving to 
avoid misleading advertising; “O” 


around the word “reconstruction.” 
In this address, President Barry 

tation Committee, of which Calvin | 

Coolidge is chairman. 


declared that the letter “R” stood 
The plan advocates the transfor- | 


BY MORE THAN 4% 


Detroit, Nov. 15.—With half the month of November 
‘out of the way, it is reasonably certain that automotive 
vehicle production for the period will show an upward trend 
over the record of October. If this proves to be true it will 
be against a normal seasonal trend that has held without 
interruption from 1925. Always before this November pro- 
duction has sunk below that of October, with December gen- 
erally showing an increase as the factories swing into impor- 
tant activity on their new models. 

In October, 1932, total production, 
according to the estimate of the 
|National Automobile Chamber of 


‘HITS GOV. PINCHOT 
ON MISSTATEMENT Sommers, wes 20.210 vehicle unts 
OVER TRUCK TAXES nos period in the modern his- 


tory of the automotive industry. It 
;}may very well be the low mark for 
|the entire depression era. 
Increased activity at the Chevro- 

and Plymouth plants is the 
reason for the upward trend 
We know that Ford 
jis producing cars at the rate of 
; about 25,000 a month Plymouth 
| has lifted its output rate to around 





Philadelphia, Nov. 15.—In a pep- 
| pery comeback at Gov. Pinchot, who 
recently declared that motor trucks 
pay only an eighth of Pennsylvania's 
gasoline taxes, Harold S. Shertz, exe- 
— director of the Pennsylvania 
Highway Users’ Conference, takes 
| the chief executive of the common- 


let 
| major 
in production. 


for one and the same price for all 
types of commercial accounts; “N” 
for new policies which should not 
become operative unless first pro- 
posed to representatives of all tire 
manufacturers; “S” for Sherman 
act, which should be amended and 
clarified; “T” for truck tires that 
should be billed at commercial 
prices to oil companies; “R” for 
recognition of the danger of offer- 
ing free goods and special trade-in 





(Cc ontnued on Page 2) 


STORE DOOR SERVICE 





mation of 2,000 miles of railroad in 


upon the railroads, into hard-sur- 
faced roads. 


The railways owning them, 
exclusive use of these new highways 


of charging toll to other trucking 
companies. 
themselves did not wish to own and 
operate the new highways, the roads 
could be sold to the respective states. 
By a proper system of tolls the 


New England, which it declares have | 
become obsolescent and a drain) 


plan asserts, could, by law, be given | 


for their own trucks, with privilege | 


original cost could be paid for over | 


|of crude rubber by manufacturers in 


| the United States for the month of | *~ , 
the | October amounted to 21,018 long | ?°imts out that the railroads pay | 
This compares with 22,491 | ° 


ton. 


llong tons for September, 1932, and 
represents a decrease 


by the Rubber Manufacturers Asso- 
ciation today. 

This organization reports imports 
of crude rubber for the month of 
October to be 35,473 long ‘tons, an 
increase of 20.2 per cent. above Sep- 


New York, Nov. 15.—Consumption | 


of 6.5 per) 
; cent., according to statistics released | 
In case the railroads | 





a term of years. - 1932 : t 

It states that the cost to the sev- ee ee | 
eral New England states for con-| ‘This association estimates total 
ee eee eee por domestic stocks of crude rubber on 

. y Oo » | hand October 31 at 373,823 long tons, 
trucks, averages upward of $65,000 a/ inn, compar with September 30 
mile, not including cost of right of}... pares a : 
way. Including right of way, the | Stocks - nesting a —_— 

ital 7 show an increase of 2.2 per cent. as 
capital outlay would approximate September of this 


p oe $100,000 a mile. As the cost of trans- | CO™Pared with 
ifficulties arising out of the need forming a railroad right of way into |Ye4™. 2nd were 36.7 per cent. above 


or filing amended tariffs with the | the stocks of October 31. 1931. | 
Interstate Commerce 


AGAIN HIT BY DELAY 


New York, Nov. 15.—Inauguration 
of store-door delivery and pick-up 
service by railroads entering the 
metropolitan area will be delayed at 
least another month as a result of 





Commission. | (Contnued on Page 4) The participants in the statistical | 


The date for starting the new serv- |compilation report 40,176 long tons 
“FINANCE COMPANIES 


ice is now tentatively set for De- | jof crude rubber afloat for the United 
eember 17. | States ports on October 31. This 








| country. 


| manager, 
| talk, being followed by Courtney 


| tiae story. 


| wealth to task in a letter telling him | 
;}commercial vehicles pay approxi- | 
| mately 45 per cent. of the gasoline 
taxes. Furthermore, Mr. Shertz ' 


1,200 per day since its announce- 
ment was made The total for 
Plymouth’s November operations 
will probably be approximately 
20,000 vehicle units. The company 
}has announced that it had dealer 
orders for 20,000 cars before the ac- 


nly $12,000,000 total taxes annually | 
—about half the gasoline and license 


taxes of trucks. tual announcement of the new 
In making public the correspond- | models appeared. Chevrolet's pro- 
(Continued on Page 6) |duction in November is somewhat 

} uncertain, but it cannot fall much 


}under 20,000 vehicles. As a matter 
= oo it will probably run over that 


B. 0. P. SALES MEETING 
STARTS IN DETROIT 


Detroit, Nov. " 15.—The B.-O.-P. 
meeting which opened yesterday is 
being attended by regional and zone 
managers from all sections of the 
When Morday’s session 
opened, W. A, Blees, general sales 
made the _ introductory 


at aioe estimates are reasonably 
accurate, Ford, Chevrolet and Ply- 
| mouth would account for a Novem- 
ber production of 65,000, exceeding 


(Continued on Page 2) 


P.R. R. CUTS RATE 
ON AUTOMOBILES 


Johnson and E, J. Poag, who ex- 
| plained the Buick program. R. M. 
W. Shaw and VY. C. Havens told| Philadelphia, Pa., Nov, 15.—A re- 
|about Oldsm®bile, and R. K. White | duc tion of 20 per cent. in the cost 
jand R, H. White handled the Pon- of transporting privately owned 


|automobiles for railroad passengers 


The rule of the Interstate Com- ;compares with 46,188 long tons afloat | At today’s meeting H. A. McAllis- | has just been placed in effect by 
merce Commission that thirty days GET 50% OF VOLUME on September 30, 1932, and 51,320| ter explained the new sales man-|the Pennsylvania Railroad, accord- 
must be allowed to elapse after | long tons afloat on October 31, 1931. | agement and training course; R. F.| ing to an announcement made today 
— visi — — before opera-| New York, N. ¥., Nov, 15.—Credit | | Sehveltamnatior discussed registra- | by p - H. Mathews, Jr., passenger 

ions can be initiated may cause 4 | support for the automobile market | tion performance and organization, | traffic manager. 

further delay, although the railroads aan tein more consistently on BETTER TREND SEEN leadte aakee speakers were J. E.| When this practice of sending an 
will seek permission to shorten this | (he discount finance companies dur- | |Grimm, Jr., G. R. Browder and Don | automobile by fast freight service 
period in order to start on the} jing 1932 than in any other previous | IN BUSINESS SURVEY Ahrens. | was first inaugurated in the winter 
scheduled date. The necessary | year, percentages just disclosed by | Pe Tonight there is a bancuet sched- ; °f 1930, five railroad tickets were re- 


changes -to the original tariffs are | the National Association of Finance | 


New York, Nov. 15.—Significant 


|uled at the Statler, 


its transportation 
Under 


|quired to cover 


at which Presi- 
and that of two passengers. 





tae, semnteted ‘beter = page genes show. ‘ain improvement trends and | dent Sloan of General Motors will | the new plan, eniy four tickets are 
api) pc L | n average of 62 per cent of new —" t | talk, as will I. J. Reuter and R. H. | : ’ : 
end of the month. |cars sold in America during the eae _ me e — s ‘ are | Grant. W. A. Blees is to be toast. |"eauired—two for the | automobile 
Originally set to begin the new| present year were paid for on the a a me ois ras, | Master. J and two for individuals, or, if the 
es : ile | ins .j y : }owner is traveling e, p *K= 
roads found it necessary to seek |financed by these companies and 12 (sociation of Manufacturers, taken MOTOR FUEL NEEDS ets for his automobile and one for 
several delays as a result of criti- per cent. by dealers and banks. \aostey th all ale da cates al eee, eS on any regular 
cisms leveled by the a | : _— ng wi 1929, the propor- | made public yesterday by Robert L. | FOR NEXT SIX MOS. = us oe ERY eer 2. 
against some of the wording in the tion of time payment _car sales Lund of St. Louis, president of the | vetaiie. Gis. Skiaiineas thaied Gan 
tariff schedules. The thirty-day handled by these specialized credit association, in connection with the | SEEN 10% LOWER SeUear oc Gate ca aaiaenenn 
delay obtained October 17 proved | institutions began to gain, but that opening of the thirty-seventh con- 0 - 
insufficient, and this second delay | year and the two years following vention today | shipped hes pyro = —_ 
e oO eparture o e mer. S 


saw more or less shifting of the 
months of the year between 
the finance companies on_ the 
one hand and the banks and 
auto dealers on the other, 
the report said. It is believed that/tion was closed on November 7, ap- 
the more even use of the companies’| proximately 700 replies had been 
facilities in 1932 places them on 8 | received. 
surer basis, and lays the foundation; while 
for greater development of this | 
agency for instalment credit. 


was applied for and granted. 
Meanwhile the Shippers’ Confer- 
ence of Greater New York has called 
@ meting which will be held today 
for the purpose of discussing the 
various angles of the new service 
and to what extent shippers in the 
-Mmetropolitan area will avail them- 
Selves of it. The meeting will be 


This survey is a spot analysis of | 
conditions as of the immediate pres- 
ent reflected within the fortnight. 
When the tally of questionnaires 
sent to members of the organiza- 





reflecting pointedly the 





(Continued on Page 5) (Contnued on Page 7) 








Washington, Nov. 15.—With the 
pace a loeaae as tion ee Mucus neti teae issued covering 
ber of new registrations, the de- | the shipment of a private automo- 
mand and consumption of motor | Pp S Pp 


bile in fast freight service to any 
f - : - ; : ; 
tober I and March 31 “at - point on the Pennsylvania Railroad 


: to principal destinations in the 
pected to show a decrease of | 224 : 

approximately 10 per cent, as com- | United States, on the presentation 
ee : ” of four rail tickets calling for trans- 
portation to the destination desired. 


| will assure its arrival at destination 








(Continued on Page 6) 
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Five-Point Factory-Dealer } 
Program for N. T. D. A. 


(Continued from Page 1) 






allowances; “U” for umited action| Two hundred and fifty tire deal- 
in eliminating the unfair practice | ers, manufacturers’ representatives 
of selling tires at preferential prices| were present at the opening day’s 
to favored customers; “C” for com- | session, with an equal number ad- 
pany stores, which should not be| ditional expected before the meeting 
given advantages over independent | closes. 
dealers; “T” for tonnage accounts, | 


given with « view wo alccating them NOVEMBER OUTPUT 
SEEN NEAR 90,000 


to all manufacturers; “I” for 
(Continued from Page 1) 











intelligent thought to the problems | 
of the tire industry; “O”" for only 
four tires sold to manufacturers at 
the so-called manufacturers price, | 
and “N” for the National Tire Deal- | 


ers’ Association, which should be | 


inds and hearts | . 
= poigenee tag ee Production at other plants is still 
. somewhat of a mystery. Some cf 













ustry by nearly 15,000 units. 





the October total] for the entire in- 
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FINANCIAL NEWS 


ATLANTIC REFINING 


Washington, Nov. 15.—The Atlan- 
tic Refining Company of Philadel- 
phia believes the Shipping Board’s 
bureau of regulation was wrong in 
recommending dismissal of the oil 
concern’s complaint alleging dis- 
crimination by certain New York 
steamship companies in favor of the 
Vacuum Oil Company on shipments 
to South Africa. 

The board today made public a 
brief filed by the refining company 
taking exception to the bureau’s 
findings that no showing had been 
| made that the rates were discrim- 
|inatory. Other exceptions were filed 
{by the Port of Philadelphia ocean 
traffic bureau. 





| SPARKS from DETROIT 


} 
| 





* + * 


Used Car Values? 


aa * 


A Busy Day 


7 + 


Lee Anderson 
A “Model” Trade-In 


For Defeated Congressmen 
7 . 


Chris Sinsabaugh—Detroit Editor 





UNION OIL 
New York, Nov, 15.—In connection 
| with the merger of Union Oil Com- 
pany of California and Union Oil 








Do dealers 








a ye —_ that this | them are known to be increasing | Asociates, approved by directors of 
Specia ran 0 ourteen points | ail ’ i both companies, it i r d to 
: activity, while others are marking p , S propose 

might be used for a nucleus around | +i. on actual vehicle output, with | increase the authorized $25 par cap- 
which better conditions in the tire | work centering in various parts de- | ital stock of Union Oil of California 







industry might be brought about 
with the co-operation of the tire 
dealers. 

Following President Barry’s ad- 
dress the five major trade points 
were presented to the tire dealers 
They are: (1) discontinuance by 
manufacturers of the _ preferred 
wholesale price list; (2) cancellation 
by merchandise credit or otherwise 
of existing direct contracts between 
tire manufacturers and large users; 
‘3) confining of the distribution of 
Standard brand tires through oil 
companies to passenger car sizes 
only and then only to distributors as 
distinguished from producers; (4) | 
discontinuance by tire manufactur- 
ers of the sale of spare tires to man- 
ulacturers, and (5) recognition on 
the part of tire manufacturers gen- 
erally that special sales campaigns s : 
such as free tubes, extra trade-in | has accepted the chairmanship of 







mentioned gannot rum much u 
25,000 units for November. 


| 


in excess of the 
}mar 


month, since December, 1930. 


|HEYNIGER HEADS RELIEF 





allowances and so forth are harmful | the Automotive Industry group to 


to the dealers. help the Emergency Unemployment 


In the afternoon delegates listened | Relief Committee raise funds for} 


to an inspiring talk on business| unemployment relief this winter, 
ethics by Dr. Witherspoon Dodge of according to an announcement by 
Atlanta, after which the discussion |H. B. Lamy, Jr., executive chairman 
of the five trade recommendations! of the committee’s commerce and 
Was resumed. industry division. 











NOVEMBER 
TRUCK ISSUE 


| 


Owners of 1,600,000 Business 
Vehicles Will Get the 
issue of November 30 


! 


| 


Fleet owners having 10 or more vehicles. 
27,000 names, will receive the truck issue 
November 30. Entire Machol list being 
used, with copies personally addressed. 
Only Automotive Daily News can provide 
such wide extra distribution at no addi- 
tional cost to the advertiser. 


If you want to reach not only those owners 
but all exclusive truck: dealers, important 
bus operators, 8,000 passenger car dealers 
and important factory officials, use that 
issue with a page at $350; half page at 
$175 or a quarter page at $87.50. 


| 
| 


Forms elose 2 days preceding publication. 
Mer., 350 HUDSON STREET, N. Y. C 
DETROIT OFFICE: Geo. M. Slocum, Manager 


| 
; 
Auto tive Daily News 
H. A. TARAN) OUS. Bus 
Fisher Building, Detroit, Mich 
WESTERN OFFICE: Willard R. Cotton, Manager 
333 No. Michigan Ave., Chicago, Ill. 





partments. But production fo- the |to 17,500,000 shares from 5,000,000 
other companies outside the three | Shares 
nder | the exchange of shares necessary to 
This | effect the merger. 


| would give us a total production for | 
|the month of approximately 90,000 | 
| vehicle units, which would be 20,000 | 
November, 1931, | 
k, and incidentally, the first gain 
in output registered by the industry, 
in comparison with a previous year’s 


The increase is to facilitate 


BALTIMORE SETS DATES 
FOR ANNUAL CAR SHOW 


Md., Nov. 


Baltimore, 15.—Balti- 


| more’s annual automobile show will | 


| be held at the Fifth Regiment Arm- 
| ory, January 21 to 28, it was an- 
}nounced here today by John E. 
| Raine, general manager of the Auto- 


GROUP IN NEW YORK | mobile Trade Association of Mary- 


nd. 


| la 
Marking a new feature of the an- 


New York, Nov. 15.—C. L. Heyn-/ nual exhibition, Mr. Raine said, the 
iger, regional manager of the Cadil- | show committee has approved a sug- 
lac Motor Company, 1775 Broadway, | gestion that the show be kept open 


on Sunday from 2 p. m. to 10.30 p. 
m., an innovation under Baltimore’s 
recently-liberalized blue laws, which 
is expected to increase the attend- 
ance considerably this year. 

Preparations for the exhibit now 
are in full swing with a show com- 
mittee headed by A. H. Bishop, 
president of the trade association, 
already functioning. Mr. Raine will 
be show manager. Members of the 
committee are E. T. Backus, Robert 
J. Fleigh, Gilbert Jarman, Joseph 
R. Manuel, William P. Norfolk, C. 
H. Reeves, Thomas W. Wilson, 
Thomas G. Young and A. Stanley 
Zell. 


BALTIMORE SECTION S. A. E. 
TO MEET THIS WEEK 


Baltimore, Md., Nov. 15.—David 
Beecroft, manager of the Bendix 
Aviation Corporation of New York; 
Maxwell Halsey, traffic engineer for 
the National Bureau of Casualty 
and Surety Underwriters; H. M. 
Lucius, secretary of the Automobile 
Club of Maryland; George E. Lurz, 
inspector of the Baltimore City 
Police Department, and Preston D. 
Callum, chairman of the traffic 
committee of the Baltimore Safety 
Council, will address the Baltimore 
Chapter, Society of Automotive | 
Engineers at a meeting this week 
at the Emerson Hotel. 

The subject of the meeting will 
be “Safety and Traffic.” Mr. Bee- 
croft is expected to discuss brakes 


construction and accidents. Mr. | 
Lucius will discuss the present | 
Maryland save-a-life campaign, with 


‘ELECTRICAL TRUCK | 


Washington, Nov. 15.—Shipments 
of electric industrial trucks and 
tractors practically doubled in Oc- 
tober as compared to September, ac- 
cording to the Bureau of Census. | 
October shipments amounted = to 
thirty-one as against sixteen in Sep- 
| tember. Four of the October units 
were exported while the other 


| twenty-seven were for domestic use. 
|The October figure 


represents a 
topping of the September, 1931, | 
shipments of seventeen, although it 
falls far below the ninety-four 
shipped in October, 1930. 

The total numbc: of electric in- 
dustrial trucks and tractors slipped 
during the first ten months of 1932 
is 221 as against 590 in the same 
period of 1931 and 1,126 in the first | 





ten months of 1930. 


and what is being done to improve | 
them, while Mr. Halsey will talk on | 
the relationship between automobile | 


which the local S. A. E. is co-oper- | 
: : | departed with one of the 18-inch wheel base Graham sedans 


NYTHING for an argument. So here goes: 

know the actual value of used cars? I’ve heard both 
sides of it discussed with the near-heat of a political cam-. 
paign. Paying too much for them is admittedly the cause 
of great dealer mortality. Nine out of every ten dealers 
who go under, the experts tell me, do so because they make 
iheir used car lot a dumping ground for the income of their 
| other operations. 
Yet, if they do know within reasonable limits the value 
| of used cars, do they deliberately allow too much? Can two 
_dealers operating in the same town have an honest differ- 
ence of opinion of as much, say, $40 or $50? 

” * * 

I GATHER FROM HARRY KLINGLER that he doesn’t 
think so. Several of his Chevrolet dealers have told me that 
the general sales manager of Chevrolet has, for four or five 
years, been insisting that dealers DO know how much a used 
car is worth, and that when they go above that figure they 
do it deliberately and with full knowledge of the consequences 
of taking on an unprofitable deal. They are steering straight 
for red ink, and they know it. 

* * 


+ 

FRIDAY OF THIS WEEK is going to be a busy day for 
| Chis commentator. At noon he is to attend the weekly 
| luncheon of the Detroit Adcraft Club, because the speaker of 
the occasion is going to talk on a subject not only of interest 
to me, but the advertising fraternity in general. 

Carroll Rheinstrom, vice-president of Liberty, is coming 
on from New York to deliver a talk on “What 4,000 Men 
and Women Had to Say About 140 Automobile Advertise- 
ments.” The speaker will analyze all of the automobile 
advertising that has appeared since last May in three leading 
national magazines and show the difference in successful and 
| unsuccessful appeals of this year compared with the ratio of 
the same appeals last year. 

And that same night the columnist will dial WJR and 
|listen to Al Jolson. This will be the first series of a continu- 
'ous nation-wide program Chevrolet is putting on preliminary 
| to the announcement of the new models. 


a * ” 

AFTER THE FIRST of the year there will be no more 
Advertisers, Incorporated. In its place will be the Lee 
Anderson Advertising Company, a reorganization which 
will carry on the affairs of Advertisers, Incorporated, han- 
dling, of course, the Chrysler aceount. 

Anderson was a rattling good newspaper man when I 
first knew him and he followed the trend of the times by 
becoming asststant advertising manager of Chalmers under 
Harry Ford. From then on, he’s been going places. Came 
a swing to Hupmobile and then a tie-up with MacManus, 
which completed his agency education. That he should set 
up his own agency was a “natural.” 


~ * * 
THE PRECOSITY of youth is well illustrated in a little 
yarn from Graham-Paige. It comes from Toledo originally 
and recites that Mike Christjohn, master mechanic at Libbey- 








|ing them in the tire plant. 


Owens-Ford, bought a Graham eight from the Toledo dis- 
tributor, N. J. Melick. 

Next day Melick was approached by Christjohn’s young 
son, who brought with him a dilapitated toy truck. “What 
will you allow me for this truck on a baby Graham model?” 
he asked. A satisfactory deal was made, and the new owner 


which Graham-Paige has been supplying to its dealers for 
use as color samples and for sales promotion premiums, 
* 


t« cs 

COMES FROM OUR NEW YORK office a contribution 
from Robert Silbar, Automotive Daily News correspondent 
at East Grand Rapids, Mich., as “Here’s one for the book or 
Sinsabaugh’s column.” Our own William Callahan scribbles 
on it: “It sounds like a quack remedy.” Be that as it may, 
here it is, with quotes of course, to shift the responsibility : 

“Merwin Goldner, secretary of the Corduroy Rubber 
Company of Grand Rapids, has a duck. Last January, on a 
stormy night, the drake wandered from its pen and when 
found the next morning it was apparently dead. Both its 
feet were frozen off. 

“After thawing out the bird was able to scramble around 
cn its stumps, but was handicapped in moving. So Goldner 
built the duck a pair of rubber feet, designing and fashion- 
Mr. Duck was pleased with his 
second set of feet. After a ludicrous period of hopping 
around he learned to use them and now struts around to 
show off how the feet work.” 
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Retail Salesmen— This Is Your Pa 





This department is devoted to 
sion of the industry. Salesmen, t 


the interests of the retail sales divi- 
his is your department. Automotive 


Daily News wants you to get something from this department that will 


help you in your work on the firing line. 


It wants you to pass on 


your own experiences, success, failures to help your brother salesmen. 
Send in your story in the form of a letter, or even a postal card, and 


let us get it ready for publication. 


Your achievement or your mistake 


may help another salesman to make sales or avoid errors that cost 


you commissions. 


Dealers read this page. Give 


us the benefit of your reactions on 


these problems that affect the work of your salesmen, the men on the 
firing line, the men who bring home the bacon or don’t, 


NEW CAR SALESMEN SELL 





SERVICE 





ON COMMISSION 





JOHNSTON NAMED 
PHILA. DISTRIBUTOR 


FOR PIERCE-ARROW 


Philadelphia, Nov. 15.—Following 
the retirement of Foss-Hughes Com- 
pany as Pierce-Arrow Philadelphia 


| distributor, A. J. Chanter, first vice- 


president and general manager of 
the Pierce-Arrow Motor Car Com- 
pany, announces the appointment of 
Johnston Pierce-Arrow, Inc., as suc- 
cessor to that twenty-eight year old 
firm. 

The new organization’ will 
Philadelphian. Although a young 
man, Mr. Johnston has been active 


Increased service business by a concentrated campaign | in automotive circles in New Jersey 
by new car salesmen has resulted also in getting numerous 
prospects for cars and in the sale of accessories, according 


to Manager Joseph Joyce of 
pany, North Bergen, N. J. 


the Hufnagel Chevrolet Com- 


oo 


| 
| 


and eastern Pennsylvania for the 
last fifteen years. 

In 1923 he won national honors as 
a salesman with one of Philadel- 
phia’s leading fine car distributors 
and was rewarded with a trip to 


“Under our new plan in opera-|emphasis on our facilities for serv- Europe. He later became general 


tion successfully for the past month 
our salesmen receive 10 per cent 


commission on all service work new 
or used car sales within thirty days 
of their approach of the service 
prospect,” says Manager Joyce. 

In outlining the procedure fol- 
lowed in what he termed a “Good 
Will—Get Acquainted Offer” the 
salesman, service manager, parts 
man and office clerk are called into 
meeting with the dealer and the 
manager and each salesman is given 
a supply of numbered cards, with 
which he contacts service customers 
who have not been into the service 
station for a period of sixty or nine- 
ty days. 

“These salesmen,” Mr. Joyce ex- 
plains, “call on the owners, secure 
their good will and try to interest 
them in a new car, a better used 
car or a service agreement. Then, 
in the event they have not sold 
either, they present the numbered 
card by stating that the Hufnagel 
concern is desirous of increasing the 
number of their service customers 
and would the car owner pur. 
chase a good will card which enti- 
tles him to a complete grease job at 
a nominal cost. As the price of this 
job is less than the regular cost, the 
owner in most 
persuaded to purchase a card. 

“The salesman 


on all labor and materials purchased 
by the owner within a period of 
thirty days from the date he comes 
into the service station. The sales- 
man turns in the stub from the 
cards sold, which shows the name, 
address, make, model year, name of 
salesman and date. Our clerk fills 
in this information on a tally sheet. 

“In the event that the purchaser 
of the card does not come in within 
fifteen or thirty days, the clerk 
sends out the following form letter: 


“Dear Sir: Under date of 
you purchased from our salesman, 
ae ccnde.s , one of our ‘Good-Will- 
Get Acquainted cards which entitles 
you to our regular $1 grease job. 

“Up to this writing we have not 


been favored with a visit from you. | 


“We hope at the earliest oppor- 
tunity you will call at our service 
station and let us do this work for 
you. Yours very truly, 

; “WILLIAM HUFNAGEL.” 


“This letter calls the purchaser's 
attention to the fact that he bought 
the card and has not used it and 
that we would be glad to have him 
take advantage of his purchase. 

“When the owner comes ‘into the 
service station and presents the 
card the shop foreman writes up a 
repair order, assigns the job to a 
mechanic in front of the customer, 
with special instructions to the me- 
chanic that this is a new customer, 
and we want the mechanic to give 


instances can be! 


retains the pay- | 
ment and also receives 10 per cent. 


|icing him and in the accessory de- 
| partment, explaining each piece of 
} accessory, particularly stressing the 
winter ones. The parts man does 
not high-pressure the owner, but in 
the event that the owner shows in- 
terest in any partcular accessory, he 
uses his selling ability. 
man then takes the owner into the 
office and show room, introducing 
him to Mr. Hufnagle or myself, and 
we endeavor to create his good will. 

“In the meantime the foreman has 
had an opportunity to carefully 
check the car and to write down on 
the back of the good will card all 
j;of the work that should be done, 
| showing approximate labor :. 1d ma- 
| terial charges and totaling it at the 
bottom. ¢ 

“When the customer returns for 
his car, the foreman leads up to the 
subject of the additional repairs 
needed without high pressuring the 
owner, but, of course, endeavoring 
to get an O. K. on some of the work, 
lor at least stressing its importance 
and asking the owner when he does 





(Continuea on Page 7) 


| Boughter Takes Graham 





For Eastern Maryland 


| Baltimore, Md., Nov. 15.—A newly 
| organized firm, Boughter & Conner, 
Inc., has taken the Graham dis- 
tributorship for Baltimore and the 
eastern half of Maryland. 





| Thomas Boughter is president and | 


| Andrew T. Conner is vice-president. 
| For the last twelve years Boughter 
has been with the United Auto Sales, 
in the sales department. Conner 
|served seventeen years with the same 


| firm, recently as service manager. | 


Headquarters of the new company 
are at Cathedral and Preston 
| Streets. e 


A Youthful Prospect 


Toledo, O., Nov. 15.—Mike Christ- 
| John, Libbey-Owens-Ford Company 
master mechanic, bought a new 
Graham eight from N. J. Melick, 
distributor here. Next day Melick 
was approached by Christjoht’s 
|young son, who bore a much depre- 
ciated toy truck. “What will you 
|allow me for this truck on a baby 





{new owner departed proudly with 
| one of the 18-inch wheelbase Graham 
sedans which the Graham-Paige 
company has been supplying to its 
dealers for use as color samples and 
| for sales promotion premiums. 


‘ZELE OPENS NEW 





| Graham model?” he asked. A Satis- | 
|factory deal was arranged, and the | 








| 





| make up his mind to have the work | 











him an extra fine grease job. The) FARMINGTON BRANCH | 
foreman clips the card to a repair | Laritnakeausbaaie 

order and then proceeds to make a} Farmington, Conn., Nov. 15.—Leon | 
fuss over the customer but does not | H. Zele, Chevrolet distributor, Farm- 
high pressure him into buying ad-| ington, Conn., has opened new head- 
ditional things. He takes the cus-/ quarters for sales and display of 
tomer around the shop, showing him | used cars. It has a capacity of sixty 
shop facilities, etc., and then intro- | displaying forty-eight. It is 


| cars, 
duces him to the parts man, leav-| located at 121 Main St., Farmington, 
ing them together. |Conn. He is adding a substantial 

“The parts man takes the cus-| sales force. Mr. Zele states they have 
tomer through the part and acces-| always shown a net profit on used 
sory department laying particular cars due to reconditioning. 





} Company 


sales manager of this organization, 
a position which he filled with con- 
spicuous success. 

In more recent years and just 
prior to his acquirement of the 
Philadelphia franchise, he headed 
the firm of Johnston, Incorporated, 


The parts|in Trenton, where his outstanding 


success won the high regard of 
Pierce-Arrow officials as well as the 
confidence and support of the ex- 
clusive clientele with which he was 
associated. 

Service and sales headquarters of 
the new organization will be strate- 
gically located at 1515 North Broad 
St., in the heart of Philadelphia's 
automobile row. 


? DEALER 
¢ DOINGS 








SPRINGFIELD, MASS. 


Jerry Duryea, for the past seven 


years distributor for Cadillac-La 


Salle in western Massachusetts, has | 
become associated with the Connec- | 


ticut Mutual Life Insurance Com- 
pany. Mr. Duryea is the son of 
Charles E. Duryea, inventor of the 
motor car, whose original machine 
made its first run in this city forty 
years ago. 
J. Frank Duryea, who manufactured 
the Stevens-Duryea automobile, 
7 7 * 


W. R. Parsons, Inc., 603 Colum- 


bus Avenue, has been appointed 
Cadillac-La Salle distributor for 
Springfield and surrounding com- 


munities. 
* 


MONTCLAIR, N. J. 


D. E. Lane, president of the Pack- 
ard Montclair Company, Montclair, 
announces the organization of a sub- 
sidiary company, the South Orange 
Motor Company, 25 Valley Street, 
South Orange, to handle Dodge and 
Plymouth. The parent concern will 
continue to deal in Packard and will 
_ handle Dodge and Plymouth. 

r. 
manager of the Packard Motor 
Company’s factory branch in New- 
ark. In 1925 he took over the Mont- 
clair dealership. 


JACKSON, MISS. 


Graham Motor 


The Company, 


distributors of Chrysler and Plym- | 


outh of Jackson, have moved from 
122 East Pearl St. to its old home 
at the corner of Pearl and Mill 
Streets, 


a * ” 
CONWAY, ARK. 

The Black Chevrolet Company 
has been appointed dealer for the 
old Oldsmobile line in this territory. 
The firm name will be changed to 
the Black Chevrolet-Oldsmobile 
Company, according to an an- 
nouncement by E. T. Biack, presi- 
dent, 


* 


LITTLE ROCK, ARK. 


has been filed with the 


Notice 


secretary of state here that the} 
the Dilatush Chevrolet | 


name of 


of West Memphis has 


be | 
headed by W. S. Johnston, a former | 


He is the nephew of | 


Lane from 1917 to 1925 was/| 


ge 


| Used Car Selling Prices 





Automotive Daily News in this department offers for 
| the benefit of its dealer and salesmen readers a compilation 
of prices at which used cars have within the past few days 
been offered for sale by reputable dealers in various cities. 
| These prices will vary on condition and from other causes. 
They are not presented as being the exact prices at which 
these models should be sold, but simply as the prices at 
which they have been offered for sale by dealers in the 
various cities. Other cities will appear in subsequent issues 
of this paper. 


Los Angeles, Cal. 


t 


| 











| Make of Car 1932 1931 1930 1929 
Auburn ............ 745-1250 695 '365- 385 285- 395 
munee. CEB). ccvcccces 795-"995 695- 725 525-°595 445- 475 
Buick (Med.) ...... 1485 746- 785 sone 

1 BUICK (Big) ..ccocces 1450 885-1160 same 325 
Cadillac 8 ......... 1485-1595 845-1195 ver 
Chevrolet 495- 675 345- 525 265- 345 195-'295 
Chrysler 6 ......... 775 375- 495 325- 425 
Chrysler 8 .......... hetinn 745 625 soun 
Chrysler (Imp.) ..... 995 1795 ‘ rr 

SCE 8 c6cclcsdeetece ake 685 795 enes 
De Soto 6 .......... 795 495- 575 325- 350 *265 
De Soto 8 ....... ‘ '445- 635 95-°385 rer 
Dodge 6 .......... 895 *495- 745 295- 445 195 
He Saveseavihes bade ‘495 eeee 

| Essex .........04. 645 385- 485 325- 365 dee 
bene evans 485 295-495 265- 325 aaa 
i ou bw sue eee 534-'595 ~ eees 

eee : 695 665 
Graham 6 .......... 465 295 bend 

|Graham 8 ........ 395- 545 ae 

| Hudson ............. 475-°495 395 275- 445 
Hupmobile 6 ........ '650 395 ence 

| Hupmobile 8 ........ ° 495-°695 595 ‘295- 450 
 Sotineeeet ae "S75 695-'725 575-°595 
MEE iwsissecseesse 1845 1475 795 

PERU sccascccvees er ; 895 cove 

PERE ev ebccseeseces 645- 695 625 465- 495 “oon 

Bo” eee 695 595- 645 ooce 
PO Me cctesaveae '225- 350 

Po .icceecces 595 er ovce 
Oldsmobile 6 ........ ot 525-'625 465- 545 *295- 315 

PE i svvcsscexes "1900 735-1035 695 
RN ht ra ; 1395 675 

by ee *435-°535 er é *175 

SOONG sc cascens ‘ 695 465- 545 iat *195- 225 
Sa Va Ge tm oin 695 oa ° econ 
Studebaker 6 ....... 595 225 

| Studebaker (Dic.) besa 495- 645 wane 265 

| Studebaker (Com.) . 895 ees 395 ae 

| Studebaker (Pres.) .. ae 995 595-°695 332-'595 
Willys-Knight 595 : '295 
Willys-Overland 6 ~ 445 ca as er 

Legend: ‘coach; ‘coupe; ‘roadster; ‘convertible; ‘victoria; “limousine; 

| ‘brougham; “touring or phaeton. When no symbol is used the car is 

a sedan. 

| cenabdtbaieinntinaniinis a ee 
been changed to the Bragg Chevro- | bile and P0ntiac distributor, has 
let Company, Inc. | been named distributor of Reo pas- 

ee | senger cars and Reo speed wagons 

BIRMINGHAM, ALA. ‘for Baltimore and a territory in- 

J. Weldon Moon has been ap-| cluding most of eastern Maryland 

pointed distributor for Auburn, Cord|and part of West Virginia. Prior 

|} and Deusenberg cars in Birmingham | to his entry in the automobile busi- 

and vicinity. Salesrooms have been| ness Mr. Waldron was publisher of 
F. V.| the Baltimore News-American, 


opened at 2105 2d Ave. South. 
| Howard has 


been secured as sales * * @ 
CASPER, WYO. 


| Manager. 
De Soto Motor Corporation today 


OKLAHOMA CITY | announced the appointment of Cas- 


| The Oklahoma City Motor Car) per Buick Company, 132 North Wal- 
Dealers’ Association plans to back | ett st. as a direct dealer. 


the initiative petitions which have | oe a 
RALEIGH, N. C. 


been filed with the secretary of 

state, seeking a reduction of auto 
licensing fees and the state gaso- New automobile sales showed a 
line tax, according to R. A. Conliff, | fair increase in North Carolina last 
secretary of the association. |}month, new cars sold numbering 
ee | 1,658 in October, as compared with 
The Oklahoma City Motor Car | 1210 in September, while trucks in- 
Dealers Association will hold its | creased from 382 to 418 for the same 
|regular meeting November 9, when | two months, according to L. S. Har- 


| discussion of the possibility of 4) ris, head of the state motor vehicle 
| spring automobile show will be con- | In October, 1931, 2,111 aute- 


: ; ~ “| bureau. 
| Sidered, according to R. A. Conliff, mobiles and 692 trucks were sold, the 
secretary of the city group. 

x a o 


records show. 
DAVENPORT, IA. | a 
Articles of incorporation have been | TRENTON, N. J. 


| filed with the secretary of state at| De Soto Motor Corporation today 
Des Moines by the Davenport Auto | @nnounced the appointment of Mot- 
| Truck Company, Davenport, and | or Sales & Service Co., 40 W. Han- 
also with the Scott county recorder | Over Street, as a direct dealer for 
|at Davenport. ‘The firm is incor- | that territory. 

porated for $10,000 and is headed ° 
by Martin H. Smith as president, 


MEBANE, N. C. 

Melville Chevrolet Company, local 
Chevrolet dealership, has filed papers | 
of incorporation with the secretary 
of state in Raleigh. The author- 
ized capital stock is $25,000. Incor- 





* 

Thomas Maddock, associated with 
Johnston, Inc., as _ Pierce-Arrow 
salesman, has been named secretary- 
treasurer of the company, 


* 7 . 
NEWARK, N. J. 

Robert Chaplin, Lewis Balbach 
. and Robert A. Rogers, formerly con- 
| porators: C. M. Ray, Swepsonville; | nected with the Bonnell Mason 
W. C. Coley, Graham, and G. B.| company, have opened a used car 
Robbins, Haw River. | showroom and service station at 239- 

ie 241 Central Avenue and will operate 
BALTIMORE, MD. as the Rogers Pontiac Service & 
Waldron, formerly Oldsmo- | Used Car Company. 


7 


| Earl 
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' Going and Getting Them 


E talked recently with the executive head of a New 
England manufacturing company which turns out as 
part of its line a number of units employed in motor vehicle 
assemblies. Asking the inevitable, ‘‘How is business?” we 
got an interesting reply. This executive said that his com- 
pany’s business was up just slightly, but that his personal 
observation among dealers and retail merchants generally 
was that a new and better spirit was abroad. He continued: 
“Exactly why this should be I cannot say. Actual busi- 
ness being done is not enough greater than it was last spring 
to justify the really notable change in spirit that any one 
who contacts retail business men will find. Furthermore, 
there is no evidence of any belief that business is going to 
stage a sudden rise to former prosperity. In fact, there is a 
more definite understanding of just how deep was the pit 
into which we descended than ever before. But the average 
business man today believes that we are slowly and painfully 
going to pull ourselves out of the morass. They believe it 
can be done, and they are going about the business of doing 
it, where a few months ago they were inclined to sit apathet- 
ically waiting for some miracle to lift the depression. 

“If American business men generally will, as they 
appear to be doing, look at the mess we are in with perfectly 
level eves, realize how hard they have got to work to get out 
of it and then pile in with their former vim, we shall begin 
to show real progress before long.” 

Most of us remember in the early days of depression 
how we told each other that the whole business was largely 
“psychological.” 
statement. Of course, there were solid commercial and 
financial reasons that created the depression. It wasn't all 
in men’s minds, but Old Man Psychology did contribute both 
to deepening and lengthening the period of distress. 

It isn’t any wonder that this was so. No nation in the 
world could maintain its equanimity in the face of an almost 
instantaneous plunge from the heights of prosperity to the 
depths of depression. 
had carried this country to a height of general affluence 
probably never before reached. We talked of abolishing 
poverty. We thought that the mass production era had 
brought a new deal in general prosperity which would be 
maintained permanently. Economists doubted the reality of 
this condition; some of them warned us that a day of reckon- 
ing was coming, but we looked upon these as fusty old Jere- 
miahs. As early as June, 1929, financial experts knew that 
the reaction from the long era of prosperity had set in, but 
to the general run there was no indication of the crash. Then 
late in October, 1929, it came, the obvious sign being the 
smash in stock prices. In reality, this was simply the surface 
indication a deep-seated economic ulcer. 





But is it any wonder that the ordinary business man | 


and the salesman, facing a sales resistance that was new to 
him, became utterly discouraged and tended to give up the 
fight? It takes superhuman stability of character to be 
plunged from the height of prosperity, with everything 
running easily, sales coming in almost unsolicited, to the 
depths of depression and still keep fighting with all the 
accustomed energy. 
that our individual collapse was not more complete. 

And now, with more than three years of depression 
behind us, American business men and American salesmen 


have grown accustomed to hard sledding; they are beginning | 


to realize that business can be won by fighting, and they are 
fighting. This is the psychological change that our New 
England executive found in his contacts with the retail trade. 

Furthermore, the march of events now fights with us. 
Whereas three years ago we were accustomed to getting 
things easily, now we expect nothing of the sort. When 
actual business booked begins to move upward, our imme- 
diate comparison is going to be with the depths of depres- 


sion. Old Man Phychology fights with us now, and the effect | 


of this will be important in our climb back to a reasonable 
level of general prosperity. 


Don’t laugh, there was some truth in the} 


The years immediately preceding 1929 | 


All things considered, it is remarkable | 


URGES N. E. TO BUY 
R. R. LINES FOR USE 


AS TRUCK HIGHWAYS) 


(Continued from Page 1) 


a modern highway should not ex- 
ceed $30,000 a mile, the states, with- 
out economic loss, could probably 
purchase these obsolete branch lines 
from the railways at $70,000 a mile. 
The railroads would thus be able to 
recover a substantial portion of their 
investment therein. The abandon- 
ment and sale of such lines, it is 
contended, would benefit rather than 
impair the rights of bondholders of 
the railways, because of beneficial 
results which would follow elimina- 
tion of the drain upon revenues 
which branch line losses entail. 

Contending that trucks will largely 
supersede the railway for short-haul 
business, it declares the railroad be- 
comes the medium of long-distance 
mass transportation. From this 
premise it argues that New Eng- 
land lines should be integrated with 
trunk lines. To try to perpetuate 
a system of railways in New Eng- 
land of terminal or sectional char- 
acter would be to strike a blow at 
the ecomomic and commercial struc- 
ture, it holds. 

The commission states there are 
in New England approximately 8,000 
miles of railways. and total invest- 
ment in road and equipment (1929) 
was $995,632,011, or approximately 
$120,000 a mile. A high percentage 
of the 8,000 miles would be classed 
as branch or feeder lines. These 
branch lines were built fifty years 
ago to handle the large volume of 








opinions of our readers, They are 


Automotive Daily News:—In the 
brief time since election day and its 
overwhelming Democratic victory, 
general credit for the result seems 
to have confined itself largely to 
conditions growing out of the ex- 
tended depression, plus the prohibi- 
tion issue, without any particular 
reference to or recognition of an im- 
portant contributing factor which 
had to do with the attitude on the 
part of those affected by the dis- 
criminatory taxes enacted in the last 
session of Congress, which found the 
already tax-burdened automotive in- 
dustry, with owner and users saddled 
with added tax burdens. 

With the automotive industry, 
under anything like normal condi- 
tions employing 4,000,000 hands of 
voting age and with 25 per cent. of 
all automobiles and trucks owned 
by farmers, to say nothing of be- 
tween 15,000,000 and 18,000,000 in- 
dividual car owners who are not 
farmers, last Tuesday’s result can 
be partially attributed to the resent- 
ment felt by this large group of vot- 
ers. It may not be a basic reason, 
but it was certainly a contributing 
one. With the owner of an automo- 











short-haul traffic, which now has 
gone to the highways. 

The commission estimates that 50 
per cent. of the 8,000 miles would 
| not be built today, and, to be ex- 
| tremely conservative, it states that 
| 25 per cent. is today unnecessary 
|and useless trackage. Two thousand 
miles of obsolescent road at an esti- 

mated value of $100,000 per mile 
means $200,000,000 of property upon 
which, under present conditions, the 
railways can earn little, or no re- 
| turn. 

For New England railways to carry 
| this $200,000,000 obsolete investment 
on their books and earn 5 per cent. 
means a charge on the New Eng- 
| land shipper of $10,000,000 a year. If 
| this $10,000,000 a year is not earned, 
| there must be higher rates on traffic 
moving over the 6,000 miles of rail- 
| way that has a productive value. 
|To hold or recapture traffic now 
going to motor truck, lower not 
| higher rates than those now obtain- 
ing must be charged. Lower rates 
}can be charged only by liquidating | 
|in some manner the $200,900,000 in- 
| vestment in obsolete road and equip- 
| ment, 

The commission holds there are 
two remedies: 1. The obsolescent | 
branch lines and feeders must, if 
possible, be transformed into useful | 
|paying property. 2. The balance of 
| New England railways, now perform- | 

ing. a useful function, must be joined | 
|up with, and made a part of, the | 
long-haul transportation mactl ines 
contemplated in the Transportation 
Act of 1920. 


‘New Dealers 
| Appointed 


MARYLAND 
Reo— Westminster Machine Works 
Westminster. 
Graham-Paige—Boughter & Con- 
ner, Inc., Baltimore. 








Willys-Overland—Green's Garage, | 


Frederick. 
MASSACHUSETTS 

Reo—Gatcomb & Farrar, 
hill; Reo Sales & Service, Fall River. 

De Sota—Webster Garage, Web- 
ster; Castle Street Garage, Ply- 
| mouth; Bussey Motor Sales, Roslin- 
| dale. 

Graham-Paige — Webber Motor 
Sales, Newburyport; Newton Auto 
| Sales, Inc., Newton. 

Rockne—Everett Station Garage; 
Everett; Vialle Motor Company, 
| Marlboro; Thomas & Young, Ames- 
|bury; K & S Motor Car Company, 


Inc., Watertown; Herrick’s Garage, | 


| West Medford. 


Willy-Overland—Ashland Garage, | 


| North Adams, 

MICHIGAN 
Dodge—Ebinger-Ward Auto Com- 
jpany, Bemidji; Lippfenen Service 


Haver- | 


bile paying upwards of 28 per cent. 
of all taxes, national, state and 
municipal in the face of an average 
one out of every five dollars being 
a tax dollar, it must be apparent 
that this industry and its patrons 
have been called upon to carry more 
than their share of the tax load, 
The general, nationwide canvass 
instigated by the National Automo- 
bile Chamber of Commerce and 


eens | 


Station, Cook; Reinold Ewy, West- | 
brook. | 
Dodge—O. F. Dickerson & Com- ' 
pany, Mt. Clemens. | 
De Soto—Cromwell & Jones, Inc., | 
Royal Oak. } 
| Reo—W. A. Borton, Alma; Irwin 
J, Neault, Bessemer. 
De Soto—Security Service Gar- 
age, Hibbing. 
Rockne—Hildebrand Auto Com- | 
pany, Mankato: Motor Inn, Cleve- | 
land; Borchart Nash Motors, Fari- 
bault. 





MISSISSIPPI 
Rockne — Winton Williams, Mc- | 
| Comb, | 
MISSOURI 
Graham-Paige — Norton Motor | 
Company, Joplin. | 
Reo—Sam Herrick & Sons, Spring- 
field; J. W. Clayton, Slater. 
Hickman- 


Willys - Overland — | 
Burke, St. Louis. | 
NEBRASKA 
Graham-Paige — Koyen Sales | 


| Company, Norfolk. } 
Dodge—E. A. Beals & Company, 
Nashua, 
NEVADA 
De Soto—J. D. Portier, Las Vegas. 
| NEW JERSEY 
| Willys-Overland March Motor | 
| Sales, Freehold. 
NEW YORK 
Reo—E. L. Geer, Penn Yan: Vic- | 
| tor Auto Sales, Brooklyn; Clyde Mo- 
| tor Sales, Clyde; Van Horn Motor 
| Corporation, Genesee; Hawley Motor 
| Company, Geneva; Hammond Mo- 
| tors, Watervliet; E. F. Greendale, 
| Port Richmond. 
Studebaker — Sullivan & Wiley, 
| Cape Vincent. 
De Soto Merville Motor Car 
| company, Inc., Binghamton. 
| Rockne—Homer F. Whitmore, New 
| Berlin; Louis Hoyt, Haverstraw; R. 
| I. Suresky, Goshen; R. W. Bort Auto 
; Company, Lyons. 
Dodge — Bob’s Garage, Central | 
| Islip; Newton Ridge Auto Sales | 
Company, Inc., Far Rockaway; C. M 
| Seacombe, Inc., Mineola; Pel-Vern 
Motor Car Company, Mount Ver- 
|non; Gallagher Garage Company, | 





|Inc., New York. 
NORTH DAKOTA | 
Rockne — Service Motor Sales | 


| Company, Mandan. 
WEST VIRGINIA 
Reo—Carson Ford, Mannington; 
Minor Motor Sales, Morgantown, 


(Continued on Page 6) 


In This Corner.... 


Opinions, suggestions, complaints, criticisms, grievances or what 
have you. Open to every one to say anything, anyhow, any time. The 
communications printed in this department represent the ideas and 


not necessarily ours. If you have 


something to say on any phase of automotive activity, wholesale, retail 
or abusive, let us hear from you and we will tell the world. 


The Part of Taxes in Politics 





made prior to election, whereby can- 
didates for the United States Con- 
gress, and, in many instances, candi- 
dates for state legislatures, request- 
ing an expression of their attitude 
on two prime issues, viz., a drastic 
reduction in government operating 
expenses and the substitution of 
a general manufacturers’ sales 
tax in place of the present discrimi- 
natory excise taxes, placed on record 
a very high percentage of candidates 
who are now, or shortly will be, in- 
cumbents in political office. The 
majority of the replies received, 
either by verbal assurance or writ- 
ten, definitely committed the candi- 
dates interviewed as opposed to dis- 
criminatory taxes and favorable to 
a general manufacturers’ sales tax, 
and even a greater number gave 
promise of supporting measures 
which would definitely result in re- 
duced governmental expense. If the 
successful Democratic candidates 
and the few Republican candidates 
elected, coupled with the present 
“ins,” take the time to analyze the 
causes which contributed to the 
election’s results they can harly fail 
to overlook this question of taxes, 
any more than some of the former 
incumbents who were not returned 
to office can fail to realize how 
offensive some of their enactments 
have been to a large portion of our 
citizens. W. P. BERRIEN. 

Secretary Philadephia Automobile 
Trade Association, Philadelphia, Pa. 


| COMING EVENTS i) 


NOVEMBER 
11-18—Glasgow, Scotland. Motor Show. 
14-16—Atlanta, Ga. National Tire Dealers” 

Association 
15-17—Houston, Tex. American Petroleum 
Institute Meeting. 
17—Cleveland, 0. Storage Battery 
Manufacturers’ Trade Practice Con- 


ference. 
19—Charlotte. N. C. North Carolina 
Truck Owners’ Association, meeting. 
18-Dec. 4.—Paris, France. Aeronautical 
Show. 
DECEMBER 
1- 2—Washington, D. C. Highway Ree 
search Board, meeting. 


2- 3—Detroit. National Standard Parte 
Association Convention. 
5—New Orleans, La. Association of 
Asphalt Paving Technicologists. 
5- 9—New York. Annual Meeting A. 8, 
M. 


5-10—New York. Power and Mechanical 
Engineering Exposition 

5-10—Detroit. Motor and Equipment 
Manufacturers Association, conven- 
tion, Hotel Statler. 

5-10—Detroit. Third Annual Joint Trade 
Show, National Standard Parts As- 
sociation and Motor and Equipment 
Manufacturers’ Association, Convene 


tion Hal! 
6- 8—New Orleans, La. National Ase 
sociation of Finance Companies, 


annual convention 


12-15—Springfield, Ill Automotive Trade 
Association annual convention, St, 
Nicholas Hotel 
JANUARY 


j-l4—New York City. National Automoe 
bile Show, Grand Central Palace. 


7-14—San Francisco, Cal. Motor Car 
Dealers’ Association of San Frane 
cisco. show 


Los Angeles Motor 
twentieth 


j-15—Los Angeles, Cal. 
Car Dealers’ Association, 
annual show 

8-14—St. Automobile Dealers’ Affe 

Show, Midwest Terminal 


Louis. 
sociation 
Building 

9—New York, N, ¥. Society of Autoe 
motive Engineers’ Show. meeting 
12—New York. Annual S. A. E. dinner, 
Hotel Pennsylvania. 
12-13-—Springfield, I. Illinois Automo- 
tive Trade Association, meeting. 
14-21—Newark, Newark Automoe 
bile Dealers’ Association. show, 
i—Buffalo, N. ¥. Annual show. 
I—Cincinnati, O. Cincinnati Auto 
mobile Dealers’ Association, show, 
16-21—Brooklyn, N. ¥Y. Annual! Show. 
16-21—Philadelphia. Annual show 
16-23—Detroit. Highway Building 
Congress 
21-28—Boston, 
Dealers’ 
mercial] 
show. 
21-28—Detroit, 


1-2 
5-2 


and 


Mass. Boston Automobile 
Association. Boston Com- 
Motor Vehicle Association, 


Mich. Detroit Automobile 
Dealers Association, show 

22-26—Detroit. Annual S. A. E. meeting, 
Book-Cadillac Hotel. 


27-Feb. 15—Cairo, Egypt. International 
Salon 
28-Feb. 4—Chicago. Mational Automobile 


Show, Coliseum 

28-Feb. 5—Washington, D. C. 
Automotive Trades 
show. 


Washington 
Association, 


FEBRUARY 


4-11—Indianapolis. Twenty-second annual 
show, Indiana State Fair Ground. 

9-11—Springfield, Ill. Springfield Autoe 
mobile Dealers’ Association, show. 

11-18—Kansas City, Mo. Kansas City Moe 
tor Car Dealers’ Show. 

27-Mar. 14—New York City. Chemica) Ex- 
position, Grand Centra) Palace. 

20-21—Cleveland, 0. Nationa] Petroleum 
Association. 
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AIR INJECTION 


IS EMPLOYED 


IN NEW TYPE OF ENGINE 


According to Alfred Schwartz, paileililiai engineer Fuel | 
Oil Motor Corporation, who addressed the Marine Division | 


of the metropolitan section of the Society of Automotive 


Engineers at a recent meeting, 


some quite remarkable results 


have been attained by a new type of engine which has been 
developed under his supervision, 


This engine has some points in 
common with both conventional 
spark-ignition engines and with the 
air-injection type of Diesel engine, 
but operates on cycle differing | 
from both. 

All the fuel used is taken in as a 
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Fig. / 
part of the charge of carbureted air. | 
This charge is compressed and ig- 
nited in the same way as in a con- 
ventional gasoline engine, but at or 
about the time that ignition is ef- 
fected an additional charge of 
cooled uncarbureted air is injected. 
This injected charge, previously 
compressed by a_ stepped piston. 
is said to prevent the temperature 
of combustion from reaching a point 
where detonation occurs, but in- 
sures complete combustion by fur- 
nishing an excess of air and creat- 
ing violent turbulence. Test results 
given by Mr. Schwartz indicate that 
marked increases in power output 
are secured; that fuel consumption 


is materially decreased, espetially at 
part loads; and that the engine will 
operate Ste on fuel oi] with 
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= Bit! 





considerable saving in fuel costs, as | 
compared to gasoline. It is further 
indicated that the engine can be 
operated on either a two-stroke or 
on a four-stroke cycle. Several] 
conventional passenger-car and 
truck engines have been converted 
to operate on the new principle 
with results that were given in the 
paper, parts of which are summar- 
ized in following paragraphs 

Fig. 1 is a diagram illustrating 
how injected air enters the cylinder | 
through a rotary valve. If the, 
quantity and temperature of the air 
are properly calculated, the tem- 
perature in the cylinder is brought 
within the required range for the 
particular fuel employed. The final 
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Fig. 3 
mixture ratios employed is about | 
22 to 1, although the theoretically 


correct mixture is about 15 or 16 
to 1. Even 18 to 1 and, of course, 22 
to 1 are not explosive mixtures, yet 
excellent results have been secured 
with a 22 to 1 mixture. The reason 
for this is that the injected air dis- 
places part of the mixture and is 
stratified. The air is injected up 
to a time slightly overlapping the 


nee — 


explosion, the spark plug being 
| within the mixture space. When 
| the explosion takes place, the pres- 
| sure rises, causing the burning mix- 
|ture to scatter into the air within 
| the blue zone, where the extra oxy- 
gen is used to complete combustion. 
| The net result is that the fast.burn- 
ing hydrogen compounds are 
} burned slowly within a _ relatively 
|rich mixture, avoiding detonation. 
The remaining carbon compounds 
thereafter avail themselves of the 
oxygen in the blue zone and com- 
bustion is completed, whereas, in 
the conventional engine, such com- 
pounds remain unburned in the ex- 
haust. Thousands of exhaust gas 


_ on Page 8) 


STORE DOOR SERVICE 
AGAIN HIT BY DELAY 


(Continued from Page 1) 


held in the assembly room of the 


Merchants Association. 
From what can be gathered by| 


traffic men of the trunk lines rail- 
roads, the reception of the new ser- 
vice will be mixed. While smaller 
shippers as a group are expected to 
avail themselves of store-door de- 
|livery by the carriers, those who 
have their own facilities and large 
shippers with truckmen under con- | 
tract, are not likely to change their | 
methods, at least for the time be- 
ling. A certain amount of overflow 
|business from this direction when 
business improves is anticipated, 
| however. 

The question of what trucking | 
facilities the railroads will use re-| 
mains undecided. While the matter 
| has been given consideration by the 
| carrier, no final decisions have yet 
|een reached, according to traffic | 
men. The facilities of the Railway | 
| Express Agency may be used to 
some extent, but that company has 
neither the quantity nor the dif- 
|ferent types of trucks necessary to | 
carry all the freight. 


| 





;metropolitan area, 


| ready 
j}carry freight 


| dering the new service. 





It was 8 indicated | in quarters well 





informed on the matter that while | 
the railroads are acting independ- | 


ently in designating the facilities | 
which are to be used, a number of | 
| independent operators will in all | ¢ 
probability be utilized to distribute 
and pick up the freight rather than 
any single company. The fact that 
the service is offered in the entire 
including north- 
ern New Jersey, as well as the need | 
for many kinds of trucks, will neces- 
sitate this. 

A number of the railroads are al- 
using trucking companies to 
from piers to termi- 
nals, while the Erie is affiliated with 
the United States Trucking Corpo- 
ration, the facilities of which wil! 
undoubtedly be made use of in ren- 
The Penn- 
sylvania Railroad, according to re- 
ports, will use the Railway Express 
Agency for all the lighter trucking, 
but final arrangements have not yet 
been made. 


N’WEST RAIL COMPLAINT 
AGAINST TRUCKERS UPHELD. 


St. Paul, 
plaints by 


Minn., Nov. 15.—Com- 
Northwest railroads and 


common carrier truck companies | 
that it is illegal for unregulated | 
livestock truckers to haul loads of | 
| merchandise on their return trips | 


“Public Opinion say 


| underquote 


from the stock market at South St, 
Paul were upheld by District Judge 
J. A. Roeser of St. Cloud. 

The common carriers brought suit 
against truck owners hauling live~ 
stock from the country to South St. 
Paul, alleging that they have been 
illegally doing a general freight 
business on their return trips, con- 
trary to Minnesota laws. In many 
cases the return loads of the truck~ 
ers are all that enable them to make 
a profit on their operations and still 
the railroads on stock 
hauling 


ALABAMA GAS TAXES 
NOW TOTAL 8C. PER GAL. 


Birmingham, Nov. 15 (UTPS). 
Failing in its efforts to secure an 
additional three-cent tax, the spe- 
cial session of the Alabama Legis- 
lature a few hours before adjourn- 
ing compromised on an additional 
one-cent tax. Gov. Miller signed 
the bill and a number of gasoline 
companies have already started col- 
lecting the tax. 

Alabama now has cue of the high- 
est gasoline taxes in the South, 
The new levy makes a total of eight 
cents collected on each gallon of 
gas sold. Six cents goes to the state, 
one cent to Federal government and 
one cent city tax. 








“POWER BRAKES” 


Big value for low cost says 


"BI" 


HERE’S no missing this fact—the day of power 
brakes is here; on a// motor vehicles, and particularly 


those operated for revenue. 


With a rush of speed to the highways, there’s a corre- 
sponding rush of sanity to the head —and brakes are be- 
ing inspected; stopping ability is being exactly measured. 


It had to come—Power Braking. 


The simple, logical, low-cost answer is to let the engine 
supply power for braking; with the potent vacuum of the 
intake manifold—and that means B-K Super-Vacuum 


Power Brakes. 


You get all these features — 100% 


lowest first cost; 
remote control; 


efficient technical assistance on complete layouts and 


field installations. 


B-K Power Brakes fit any type of vehicle, any brake 
system. Standard equipment now on 


many leading buses, 


cars; and can be readily installed on 
present equipment. Consult your B-K 
distributor, or write us. 

DEALERS-— quick, 
for you. B-K Power Brakes now pro- 
vided for practically all makes of cars, 
trucks, buses. A full line of field instal- 
‘ation kits. Ask your distributor. 


least added weight; instant, automatic 
emergency features of train operation; 


trucks, trailers, 


generous profit 


power operation; 


Ie 


POWER 
BRAKES 


A BENDIX PRODUCT 






















—96% 


1933 will be the 
“POWER BRAKE YEAR” 
are BENDIX ! 





Watch the coming Auto Shows 


BRAGG-KLIESRATH CORPORATION 
South Bend, Indiana 





(Subsidiary of Bendix Aviation Corporation) 
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Studebaker — Faunce Motor Com- 
pany, Pittsburgh, P & N Motor 
Company, Old Forge. 

RHODE ISLAND 
Dodge — Royal Auto Sales Com- 






HITS GOV. PINCHOT ——|3srss3 Se, “and"n‘ohus siatsioon,| quirements "n= ote fete 
° 853,000, and in 0, 618,000. | quirements. 
The average tax per mile of rail- It is pointed out in the report that New Dealers 
ON MISSTATEMENT roads in Pennsylvania was only | there is a fairly definite and quite 
$1,077, while the average railroad | constant relationship between do- ° 
OVER TRUCK TAXES |: a per mile for six states border- | mestic motor fuel demand and the ppoin e pany, Woonsocket. 
on Pennsylvania amounted to| number of automotive units in use SOUTH CAROLINA 
ee $3, 086, the letter says. Pointing out | at any given time. Studebaker—East Main Tire and 
(Continued from Page 1) that the tax increases since Gov.| “For several years the number | (Continued from Page 4) Gas Company, Inc., Spartanburg. 


Pinchot first took office ia 1922 has | automotive units,” the report con- i . 
ae a a a | been 11.8 per cent. for the railroads, {cape “has been tending down- | Cc eg an — = aisle a <a ~~ Service, 
himself, Mr, Shertz said the gover-/ih. jetter continues: “When you | ward as the obsolescence factor has |COMpany, Poin easant. mesestord: 38. F. Leck & Gen. Gare 


nor admitted his mistake in placing | were first elected governor in 1922,| been more dominant than that of | OHIO | retson. 
truck taxes so low and confessed | the gasoline tax was 1 cent. In your replacements.” | Reo—Crawford’s Garage, Middle | TEXAS 
that. as the state’s accounts are | first year it went to 2 cents. Later, Attention is called to the trend as | Point. Rockne—Carhart Motor Company, 
kept. he could not tell what taxes | Last winter you demanded its | seen in the decline of automobiles | _ Rockne - Huffman é& Hinderer | Panhandle. 
the railroads pay. Mr. Shertz then | increase to 5. You were defeated | which at the beginning of 1932 were | Co., Marysville; M. A. Backer Motor | VERMONT 
, only after a strenuou~ fight. Motor | registered at nearly 26,000,000 units; Sales, Painesville; Johnson Motor | Reo—Last Change Garage, Bethel. 


wrote the governor, in part: 


“As your demand for high taxes | /icenses and g soline taxes in Penn- | but which at the beginning of 1933 | Sales Company, Wilmington; Fund- Dodge—Willard’s Garage, Bellows 


sylvania exceed $64,000,000 a year.|are estimated at 24,000,000, the re- | erburg Motor Company, Portsmouth. | Falls. 


and harsh regulations was based on ss 
such a complete misapprehension of | YOU have urged increase in both, | port declares. ee =? aie ton © 

the facts. am I not justified in | >t never mentioned railroad taxes.” It is estimated that the total de- lumbus. _Dodge—Shorty Hess Garage, Ber- 
hoping you will frankly make public soe mand for motor fuels during the | Willys-Overland—The Lake Shore | lin. 

acknowiedement of your error end six-month period beginning Oc- | Motors Company, Cleveland; Ben-| Reo—Widrig Motors, Inc., Green 
eee es z ‘ r son-Elkins Motor Sales, Galion. | Bay. 

end the war your administratic 1 has tober 1 will be 178,900,000 barrels, 

been waging agains. commercial | representing a decrease of 10 per PENNSYLVANIA 

vehicles? Further on in your letter FOR NEXT SIX MOS. cent. under the corresponding period Reo — Irvin Kreischer, Cataissa: DE VILBISS AT DETROIT 

you question my statement that , of last year. The export demand is| Rankin Auto Company, Rankin; | 

Pennsylvania railroads paid only SEEN 10% LOWER | expected to show a decrease of about | Marlyn M. Johns, Loyalton; Sokol JOINT TRADE SHOW 
$12,000,000 taxes in 1931 . . For- | 29 per cent., the report points out. | Motor Sales, Ambridge. | The DeVilbiss Company, manu- 
tunately, the Interstate Commerce — The survey was conducted by Dr. Rockne—W. J. Bone & Son, Grav-|facturers of air compresors and 
Commission knows: its chairman (Continued from Page 1) John W. Frey of the Department | ity; Charles E. Rambler, Hunting- | spray-painting equipment, have re- 


of Commerce, acting as chairman of | don; Ralph P. Houck, Bangor; Nash | served booths 354, 355, 356 and 357 
the oil board’s volunteer committee | Sales Company, Chester; J. D. Cor- for the annual N. S. P. A.-M. E. M. 

“You say, ‘it would appear that on petroleum economics, composed | bit, Reading; Arthur A. Hubler, Gor- | A. show at Detroit, December 5-10. 
$12,000,000 a year is low. I agree; This estimate was disclosed today | of Jeading oil company officials. don; Arthur A. Hubler, Ashland; |The DeVilbiss exhibit will feature 
it is so low as to be scandalous.” in a report made public by Secre- The report was to be presented to- | Daniel McGugan & Son, Glen Olden. | air compressors as well as spray 

Mr. Shertz then cites taxes paid |tary of Interior Wilbur as chairman | day at the thirteenth annual meet- Dodge — Dartt Automobile Com-j|equipment. All those at the con- 
by railroads in other states, showing |of the Federal Oil Conservation | ing of the American Petroleum In- | pany,Wellsboro; Almo Auto Service,| vention are invited to attend this 
the levy in New Jersey for 1931 to! Board and which was based on a stitute, in session at } OUOR, Tex. Inc.. Wilkes- Barre. display. 


_ ————— ee —— 


states Pennsylvania railroad taxes | pared to the corresponding months 
in 1931 as $12,000,659. of last year 








CUMULATIVE NEW PASSENGER CAR 





Figures in this table are from R. L. Polk & Co. of Detroit, with the exception of Illinois, which are supplied by the Robinson Advertising Service, Springfield, Hl, and 
New York city, are included in the New York state total. Some of this data has been published previously, but is given here complete fer the convenience of 


In this table, 24 states and the District of Columbia Returns for today: Connecticut, Idaho, Montana, New 











_ CHRYSLER GROUP GENERAL MOTORS GROUP 





FORD GROUP _ 





_ AUBURN GROUP 
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States | r ° = 2 z 

| 3 oe 

f + ¢ a 4 

| a éi|se|s] 6 
Arkansas | 2 2| 8 7 27 57 99 | 399 399 | 5 461 1 4 22 493 
Connectciut i 12] 29 3 26, ~C*«ST72k 160 | 207 210} 63 6 203) 5) 24 58 359 
Delaware —=*«S; coe | ‘I 3| 11) 15] 67), 1| 68 | 7 l 38) 1| 6 13) 65 
Florida | li li} 10 3 15 78 106 | 350 353 | 17] 2 216 3] 12) 29| 279 
Georgia | 3 3] 8 2 23 38 76 | 400 400 | 42 3 293 3 13] 23 377 
Idaho | 1 1] 1 1 4 13 19 | 23 23 | 3 ] “19 2 24 
Illinois | 39 39] 65 91 62) 250 468 | 917) 18) 935 | 113 28 638 19) 89) 120) 1007 
Indiana | 4 1 10] 25 46 25) 98 194 | 396 4 400 | 30 308) 6 49) 46 439 
Kansas [5 5| yaaa Lat | 40, 882 | aa aa 22850] 
Maryland | 4 ” 9| 27 24 py 129 | 322 2 324 | 28| 3 284| 6 31 51| 403 
Michigan | 10) 2 12] 34 40 44 146 264 | 761 10 771 | 75| 13 472 18 74| 113} 765 
Minnesota | 7 7| 24 li 22 95 152] 381, ~«~=«4 385, ~—«42 “2; 369) 4| 42 42 501 
Montana | 2 l 2] 7 3 3 4 28 | 86 86 | 10 1 65 10 26 112 
New Hampshire | 2 2| 5 5 4 34 48 | 83 1 34 | 11) 59 1 1 14 36 
North Carelina | 13 13| 16 10 27 35 138 | 734 1 735 | 31 2 540 2 32 46 653 
North Dakota | | 3 jC YC*STO | i) a “| 3 CCS ‘79 
Rhode Island | 2 2] 25, «20, 10 39 94 103 5 108 | 29 6 99 2 5 28, 169 
South Carolina | 7 7 5 Ce Cr) 56 | 68 ~C~S~«S 258, +12) 221) | 10| 16 259 
South | Dakota | 2 2] 2 1 4 18 30 | 54, 2~S*«<*7] sj; | ST ] 7] 6) 4 
Utah ee: ] 6 3 15 24 | — -— -_ . ¥4f 36) 2| 8 49 
Vermont | 2 2] 6 10 #16 ° 33{ “a | «|; 9 &#y 3s iy 4 12 67 
Virginia ee 9 9| 16 22 22) 53 113 | 546 4 550 | 35 | __ 343 2) 19 63 462 
West Virginia | 5; | 5] 11| 9 27 57| ~ 104] 207, 209) —«12) Yo 153) 2; 17 26) 211 
Wisconsin _——— | 9] 19 15) 1485 133 | 264), 3 267 | 29| 13| 197| 4) 37 48, 328 
Dist. of Columbia | 8 8| 8 15) 16 27, SSCS~C« 287 1 288 | 34 2 199 31 73 339 

Line Total | 69 3 | _366 400 466, 1486 |___7442 66 | _671 87, 5810 82 546) 940 

Group Total | i 172 | | 2718 | | 7508 | l 8136 
Arkansas, 1931 | 1 1 2| 18 7 24 80 129| 269 269 | 12 3 277 2, 5 22 321 
Connecticut, 1931 | 33 2 35| 87 55 46-234 ~—~—~S~«S]S~C«T 5) —-3d2)—~Sis#B| SSS SSC«dB]_CCté‘éKYCCd123) 908 
Delaware, 1931 | | | | oO i _ 2) 82] 8B 3; «86 | 19) 4; (96 2| 5) 22; =i 
Florida, 1931 | —24,S””s=~=<Ci‘CS™!™#C*Y;COS*™!*CSTSSC«W'S 18201 271] 403 403 | 43) 4) 461 8| 10) 52; CB 
Georgia, 931 | 16 SSS) SSSS=«i'TY 26,12] 46103 187 | 368 1 369] «GT 4 —«509) 7, a 6 64ylCCAS 
Idaho, 1931 | CsC“‘CON’SCOCOOSC.OUCOM).™~COUS]TTSCSS 25 "38 | sa; S=~d 58] 66) 7 8 ee 
Mlinois, 1931] TT 10 S—=CiTY]SC«*dAT 96, 139/581) 963, 1305 17 1322 | Té7| 77, +1402 60) 141; 223, 2070 
Indiana, 1931 | S46 7 53 | 51 94 53: 331, —s—“‘é S| COOSSC“‘CHCOW#!#COZYCOCS 70, +14 «4646 °«=5| S57 93 885 
Kansas, 1931 | __10 i in} 13 i4) 31,165,213) ~~«570, ~SSCS*~SsC<C*‘ OYY~~C~C~~CS*S~ YSC“‘i 87) — 
Maryland, 1931 | _—‘17 1 18| 36| 11 22; ~—«d175,i“(i“‘<2*+Kk!!UC)!!C~«~SYS~<“<‘C COCYY:COWC#C*C*SQ 5) oo4, 4, #13 89) 167 
Michigan, 1931 | __22/ 2 24] 80, +72 +48 441; evi] 1040, 3). ~~+21043) ~~ ~99; ~~43/~~«~SC«B a] ~~—~SC~«sS*«iC|SCé 8D 1334 
Minnesota, 1931 | _—*8|_ ay 10| 39 21, sit, ~=S«=iaS|S=“‘éY:CO!#~C*CM!!UC«)~2~|~«(C))C)SC*“‘ ;:C*C*‘*=TAY;C*~“‘#CN”SCOC*‘SS' 70 897 
Montana, 1931 | —3 os}, 2 7 i 4 wy to; 6, way a | io 1 8 32 173 
N. Hampshire, ’31| 4 4| -@§ of | #@ o2f ts oy 158). 2) #«+12| #175; °# 2 15 29 250 
No. Carolina, “31 | _:19 ~ oO, | W Oo wy a, i T cs xs ee oo 4 13 81 1038 
No. Dakota, 1931 | 3 Ce a ee A ee ee 5 CtC«@A 104 
Rhode Island, ‘31| 14 ~ d4f 27 +421; ~«216)~=«i202),s—i“<i=*é‘wN GSY:CSOC~C*«CNG | wy ws 7 180) Poe 36 293 
So. Carolina, 1931 | 6 6] 21) 7 6 eS a ae ee ee ee 7 30) 428 
South Dakota, 31j 3 . oe ae ee ee ee ee en a oe 14 9 123 
Utah, 1931 2 1 3] 3 5| 6) i 23; A ee a ee 1) 4 6 102 
Vermont, 1931 | 2 2] 7 7 8,” 42, 64 | iy ij, 2,St*t*~—<S~‘i 74 1) 7 20 132 
Virginia, 1931 | —~*i12: 1 13} i«38ti‘(«:*‘«CSC aC 232 “397,777 ir. i7i|_—S—« 5 992 6 23 27 1226 
West Virginia, 31] ___i1|_~~+|~~~~*<11)~—~SC=«S) ~S*~«S*S*~S|~S~*i | SCS] S~S~ ST SSCSCSCS~Y*S*~“*‘“~*~*és YC) SSC~YSC*~“‘ RO zi 50 = 
Wisconsin, 1931 | __16 2 18} 39 28) 40, ~=«178|'ti‘(i“‘<‘C KCC 267] ~—~«+544 6 431 3 34 81 609 
Dist. of Col., 1931 | —— aa a ae a eae le ee; ee ae ee oe | 79 639 
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NEW CAR SALESMEN SELL 
SERVICE ON COMMISSION 


(Continued from Page 3) 

















done, te have this work done, or when in 
age. 

“The card is then again clipped to 
the repair order, and when it reaches 
the office the clerk sends out the | 
following letter, which stresses our | 
pleasure at the visit from the owner 
and also calls his attention to the 
suggested repairs and requests his 
further patronage: 


to favor us with his patron- 


of serving you. 
“Very truly yours, 
“WILLIAM HUFNAGEL.” 


“The card is then given to the 
salesman who originally sold it and 
he, being interested in the addi- 
tional revenue of 10 per cent. which 
he is to receive on all of the own- 
er’s purchases within thirty days, 
again calls upon the owner, express- 
ing his pleasure that he came in for 
the grease job and then reminding 
him of the additional repairs which 


“Dear Sir: We were all more than 
pleased to have you take advantage 
of our ‘Good-Will-Get-Acquainted’ 
card and trust that the work done 
was entirely to your satisfaction. 

“Our shop is completely equipped 
and our parts and accessory depart- 
ment contains practicaly everything 
needed for your car. 

“Our shop foreman suggests that 
your car needs the following work 
thereon: 

“In addition to these operations, 
we would call your attention to the 
complete line of .ccessories which 
we carry, including heaters, pedal 
pads, tires, cigar lighters, trunks, 
also mirrors, horns, etc. 


him to bring the car into the shop.” 

The work sheet on which are re- 
corded all transactions through 
these good will cards contains col- 
umns for coupon number, date 
given salesman, salesman’s name, 
date sold, sold to, address, make, 
model, year, date of follow-up letter, 
date of first job, amount sold extra, 
labor, parts, accessories, amount of 
|additional recommended repairs, 








need of any accessories for your car, | 
that you will give us an opportunity | 


the car needs and endeavors to get | 


day period after first job, trade-in 
ee propsect for new car. 

Some of the advantages of this 
| plan as pointed out by Manager 
Joyce are: 

1. It creates an incentive for sales- 
men to call constantly on owners, 
because they have a good oppor- 
tunity of getting an immediate cash 
return for their effort, as well as 
building acquaintanceship and good 
will for the future. 


owner by 
first visit to the service department, 


sion which he is to receive. 

3. It supplies the dealer with a 
very live, purified list of owners. 

4. The stub of the card which is 
turned in by the salesman is 3xd 
inches and fits a standard filing 
cabinet. This card can be used by 
the sales and service department in 
various ways. 

5. It does not give away too much 
and costs the dealer only when the 
}owner actually comes in. 

6. People will use the card because 
| they paid for it. 
i 

H. L. SANDERS 
Charlotte, N. C., Nov. 


| cinnati 
Beaufort, S. C., last night after long 
iliIness. Funeral services tomorrow 
at Beaufort. Sanders resigned as 
president of corporation three years 
ago and came here to live on large 













































































2. It assures a follow-up of the | 
the salesmen after his} 


bceeause of the 10 per cent. commis- | 
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BETTER TREND SEEN 
IN BUSINESS SURVEY 


(Continued from Page 1) 








period of depressed business through 
which the country has been passing, 
the survey shows clearly these pre- 
dominant facts: 

1. That all industry, management 
and men, has adjusted itself to a 
lower general compensation basis in 
conformity with the economic swing. 


2. Wages to the workers and sales | 


receipts to the companies have taken 
their reductions in practically the 
Same proportion; wages having pos- 
sibly a shade the better of it, with 
71 per cent. of the reporting com- 
panies noting decreased wages and 
77 per cent. 
sales returns. 


The average of the wage reduc- | 


tions in all of the twenty-six classi- 
fications of industry was 15.76 per 
cent. 

3. Employment among the report- 
ing companies is in a somewhat bet- 
ter comparative situation than a 
year ago. While only 9 per cent. 


15.—H. L. | of the companies report increases 
Sanders, former president of Cin- | and 32 per cent. report having held 
Car Corporation, died in| their same forces, 


at this time last 
year only 5 per cent. reported in- 
creases, 31 per cent. had held their 
same forces and decreased employ- 
ment was reported by 64 per cent. 
as against the better figure of 59 | 





recording decreased | 


7 


4. Improvement trends are noted 
in a comparison of business this fall 
with that of last fall. Better busi- 
ness is reported by 14 per cent. of 
the companies this year, while only 
8 per cent. could report a similar 
situation last year; 18 per cent. of 
the companies say they are doing 
a volume of business equal to that 
of last year, which is a gain of 2 
per cent. in this classification: and 
68 per cent. report their business is 
|no better or below that of last year, 
which is a 7 per cent. betterment 
over twelve months ago. 

5. Inventories are at the lowest 
| point they have been in years, some 
of the plants being completely 
cleared of their products. 

6. Labor conditions have been on 
|a peaceful basis. 

7. In order to give as much em- 
ployment as possible, 72 per cent.. of 
| the reporting companies have some 








sort of work-sharing method in 
| operation, 
| Among the industries indicating 


| the best state of present trade are 
| textiles. Eight per cent. of those 
|reporting class their present busi. 
|ness as excellent; 16 per cent. class 
}it as good; 50 per cent. call it fair, 
| which is a general betterment of 
j}nearly 15 per cent. over last year. 
| Of these companies 44 per cent. re- 
|port better business than last year, 
;}as against 17 per cent. last fall; 67 
;per cent. look for fair to excellent 
business this winter. Increased em- 
| ployment is reported by 40 per cent., 























































































_ We tus trust that when + that when you are are ready ‘date of good will letter, sales thirty- ' plantation. per cent. this year. as against 15 per cent. last year. 
REGISTRATION STATISTICS, OCTOBER, 1932 
New Jersey, which are furnished by the New Jersey Motor List Co., New Car Division, Trenton, N. J. Metropolitan district figures, compiled by Sherlock & Arnold, 
our subscribers. Readers desiring county, city, or town lists, or lists of owners in any given section may obtain these by addressing any of these three companies. 
Hampshire, Rhode Island, South Dakota and Virginia 
HUDSON GROUP STUDEBAKER GROUP WILLYS-OV’R’D GR’P, NON-AFFILIATED MANUFACTURERS 
s 2 : sta 
States . toni ere  tatlial a | Plat alae z a, | Totals 
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Florida | ali 29 | a a | 6} 4| 1 5] | t 9 6 zy a 3 a4 M5) 965 
Georgia | 1 2 21| ij 24; ~—~*<Aill 36| ‘12 “| 12] 3 11 13 1| ae 1 48 | 1,012 
Idaho — - -F 1] yh ~dS; ji | Tl | 3| l 1 l | 74 
Miinois | 9 13} 110] 20) 50) 67/ 137] — oy 8 105 | 1| 4 46 12| 44) 63 5| 3] 2,979 
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Dist. of Columbia | _: 5} [ : 1 i 6| 812 
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Group Total | 895 | | 770 504 | . a: ee 
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Georgia, 1931 | 2 i 5 25 | 1| 37| 38 | 13} 2| 15] yj SCS 4; 24 gy 2| 1,382 
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AIR INJECTION 
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IS EMPLOYED 


IN NEW TYPE OF ENGINE 


(Continued from Page 5) 


analyses here proved this conten- 
tion. 


TABLE 1 
Noair Withair | 
injec- injec- 
tion, ion, 
©» by vol. % by vol. 
Carbon Dioxide (CO,) 11.0 9.5 
Tituminants ........ 0.0 0.0 
I, | sce tuaie ac (O.) 0.4 5.5 
Car. Monoxide (CO) 4.5 0.0 
Hydrogen ...... (H.) 1.2 0.0 
Methane ...... (CH,) 08 0.0 
Nitrogen ....-.. (N.) 82.1 85.0 
TOE oc ccéceeevesees 100.00 100.0 
Fotel Werte ...ccccss 93.5 100.0 
Table 1 shows an _ exhaust-gas 


analysis of the exhaust of a Ford 
Model A engine after the carburetor 
was adjusted to give 
power. All the combustibles left 
are in the form of gas, namely car- 
bon monoxide, hydrogen and 
methane. They are the products 
of a se.ondary reaction. Carbon 
monoxide is produced by reaction 
of carbon with insufficient oxygen. 
Methane and hydrogen are pro- 
duced by the cracking of hydro- 
carbons (most likely of the un- 
saturated series) in an atmosphere 
of insufficient oxygen to burn them. 


In the same table is given the ex- | 


haust gas analysis of the same engine 
with air injection. No combustibles 
remain. When the burning mixture 
raises the pressure in the red zone 
(Fig. 1), great turbulance takes 
place. This materially assists in ob- 
taining the results secured. 

When air is released from the in- 





fo 


© LET PTOI TOL 


jection nozzle, pressure is converted 
into velocity, the air itself may 
travel from 10,000 to 15,000 feet per 
minute, hence flame propagation is 
materially assisted. When air was 
injected in the direction shown in 
Fig. 2 the engine’s power output was 
reduced instead of increased and the 
results were negative all along the 
Jine. Better results were obtained 
with two jets, as in Fig. 3. 

Instead of compressing the air in 
a separate cylinder. as in earlier 
experiments, a step piston, as in Fig 
4 is used. In multi-cylinder engines 
a number of cylinders for low-stage 
compression and a smaller number 
of cylinders for high-stage compres- 
sion are employed. For example, in 
a four-cylinder engine three cylin- 
ders are used for low-stage compres- 


sion and one cylinder for high- 
stage compression. There is an 
intercooler between stages, and an 


after-cooler between the last stage 


and the rotary valve. This reduces 
the work of compression materi- 
ally. 

The rotary air \ lve has proved 
extremely satisfactory in years of 
use. It consists only of a piece of 
tubing in a cast-iron casing, with 


the ports milled in the correct tim- 
ing relation. This valve has a sim- 
ple retarding and advancing mech- 
anism which affects the engine in 
a manner quite similar to the ad- 
vancing and retarding of the spark. 
The power increase and decrease 
is quite noticeable. The air is com- 
pressed by the step piston, which 
is provided with port holes. Ordi- 
mary check valves serve as compres- 


maximum | 


sor exhaust valves, and the sleeve 
surrounding the piston is sealed by 
several piston rings. 

By taking the air from the crank- 
case, the latter is well ventilated and 
|the lubricating oil is kept cool. 
| Two-cycle engines will show even 
better results. The full advantage 
|probably will be gained by a4 
| specially designed engine, most like- 
|ly of the two-cycle principle. It is 
'expected that consumptions of 0.4 
}pound or better, using fuel oil of 
‘about 28 Baume, will be secured. 
| Fig. 5 shows two fuel curves of the 
| same engine with and without air 
injection at % throttle and fill 
| throttle. 
| The fuel consumption without 
air injection at 400 r. p. m. is 1.35 
| pounds per hp. hr., whereas with 
lair injection the fuel consumption 
| is 0.86 pounds. At 1800 r. p. m. and 
!1, throttle, without air injection, it 
| is 0.95 pounds, and with air, 0.605 
| pounds, or about a 35 per cent. re- 
| duction. At full throttle the fuel 
reduction is less, but averages bet- 
ter than 20 per cent. This repre- 
' sents by no means the best results 

obtainable. Fig. 6 shows compara- 
{tive indicator diagrams at 1000 
r, p. m. and full throttle. No. 1 
| card is for gasoline without air in- 
jection, m. e. p., 98 pounds. No. 6 

for gasoline with air injection, m. 
|e. p., 122 pounds. No. 18 for fuel oil, 
; full throttle, m. e. p. 128 pounds. 

This shows that there is a great gain 
with air injection over the conven- 
tional engine and that fuel oil pro- 
duces more power than gasoline with 
air injection, 
Indicator diagrams taken at 34 

; throttle are also given in Fig. 6. 
| Card No. 2 is for gasoline, no air in- 
| jection; m. e. p., 97.5 Ibs.; No. 8, 
|gasoline, air injection, m. e. p., 122 
Ibs.: No. 19, fuel oil, air injection, 
m. e. p., 126.5 Ibs. 

Diagrams taken at ' throttle, 600 





| 
| 





r, p. m., show the following results: | 


| Card No. 5, gasoline, no air, m. e. p., 
82.5 Ibs.; No. 16, gasoline, with air, 
m. e@. p., 122 Ibs.; No. 26, fuel oil, with 
air, m. e. p., 122 Ibs. 
Diagrams taken at '% throttle at 
600 r. p. m. and with aid adjusted 
| results: Card No, 4, gasoline, no air, 


m. e. p., 89 Ibs.; No. 13, gasoline, with  aaate 


|ability to take the abuse of hard 


|) air, m. e. p., 142 Ibs.; No. 24, fuel oil, 
}m. e. p., 147 lbs. 

| As the throttle is closed on the 
/conventional engine, the mean ef- 
| fective pressure is reduced. 
| diagrams shown the mean effective 
| pressure varies from 98 pounds at 
full throttle to 82 pounds at one. 
quarter throttle, while with air in- 


the m. e. p. is 126 pounds at full 
throttle and 122 pounds on one- 
|quarter throttle. With injection, 
slight variations probably are due 
/only to air adjustments; the m. e. p. 
jis practically constant over all 
throttle settings. 


It is possible to build an ordinary | 


pre-mixing commercial engine to 


burn fuel oil, which will cost only a | 


few dollars per horse power and 
weigh only a fraction of what a 
Diesel engine will weight and which 
|can be handled by any one intelli- 
}gent enough to drive a car. 
Drawings of engines given 
purely diagramatic and are not il- 
lustrative finished engine designs. 
Commercial development now prop- 
erly lies with those experienced in 
internal combustion engine designe, 


but specific examples of engines us- | 


jing this new combustion cycle have 
'been developed in sound mechanical 
form and with a _ considerable 
amount of refinement as to details. 

The problem of burning fuel oil 
lin a pre-mixing engine is rather 
|complicated. Fuel oil contains a 
;considerable percentage of unsatur- 
jated hydrocarbons which break 
|down under heat and _ pressure, 
jsetting free high-hydrogen com- 
pounds which cause detonation, If 
the proper heat and pressure are 
not used, fuel condenses, causing 
crankcase oil dilution. 





(To Be Continued) 


| 


| A newly designed ‘truck seat of | ni 
| 16.1 per cent. of the fatalities. 


In the | 


jection and fuel oil on full throttle | POTOUS sponge rubber fits the body 


are | 


IMPROVEMENTS IN 
AUTOMOBILE RADIOS 


The Emerson Electric Mfg. Com- 
pany of St. Louis has announced a 
new Emerson ‘B” power unit em- 
bodying important improvements. 
These improvements are meeting 
with the same widespread approval 
that greeted the introduction of the 
original Emerson “B” Power Unit 
some eight months ago. 

The improvements in no way 
serve to alter the original function 
of the unit, which is to replace the 
“BB” batteries and deliver constant 
and adequate voltage to automobile 
and motorboat radio sets. 

The new Emerson “B” power unit 
has been made approximately 15 per 
cent. more compact than the previ- 
ous model through an improved de- 
sign which places the dynamotor 
directly over the filter pack instead 
of to one side of it. It may be in- 
stalled in any car, either under the 
floor board, in the body, or in the 
regular “B” battery box, The 
weight of the original unit has been 
reduced 5% pounds. The new unit 
measures 734x4%x6% inches and 
weighs 12!2 pounds. 

Among the improvements is the 
addition of a low voltage tap to 
supply the 90 or 6712 radio “B” lead. 
All termina! plates and exposed con- 
nections have been eliminated. There 
is nothing to work loose from vi- 
bration and road shocks. Every 
lead is shielded with a metal cov- 
ering to prevent pick-up noises and 
reduce radiation. Where the dyna- 
motor is mounted to the filter base, 
four rubber bushings exclude all vi- 
bration and noise. The filter pack 
is wax sealed to prevent commutator 
interference. 

The Emerson “B” power unit con- 
sists principally of a dynamotor and 
filter which operate off the stand- 
ard 6 volt “A” battery of automobiles 

| and delivers 180 volts direct current. 
| The unit takes no current from the 
| “A” battery except when the set is 
| in operation, and then only ap- 
proximately 2 amperes. which is 
about as much current as a small 
| parking light uses. 


_ NEW TYPE TRUCK SEAT 


two-layer sponge rubber filler 
covered with a two-thickness fabric | 
slip cover is announced by the /| 
Sponge-Aire Seat Company, Buf- 
falo, N. Y. 

One of the advantages claimed for | 
sponge-rubber cushion is its | 


daily service without sagging, pack- 
ing down or breaking out. 

The sponge-aire cushion (slip | 
cover model), because of its unusual 
combination construction, absorbs 
nearly 100 per cent. of all vibration 
and shock. The top layer of very | 


contour perfectly and absorbs the 
minor vibrations, while the denser 
lower layer acts as a stabilizer and 
absorbs the heavier road shock and 
wheel wobble, it is stated. 


‘GOODRICH BOOK ON 
ZERO PRESSURE TIRE 


A new ten-page booklet on its 
| Zero Pressure tire has been pub- 
|lished by the B. F. Goodrich Rubber 
|Company, Akron, O., and is now 
available on request to the manu- | 
facturer. 
Profusely illustrated, the booklet, 
| titled “Goodrich Zero Pressure Tires 
ifor Tractors, Graders Mowers, 
Maintainers,” discusses the new tire 
product under the following head- 
| ings: 
“What Is Zero Pressure?” “Re- 
siliency versus Flexibility,” “Com- 
pared with Solids and Pneumatics,” 
“Saving Time and Money” and 
“They Can’t Go Flat.” | 











24 BRAKE STATIONS IN NEW 
ASSOCIATION 

Jersey City, N. J., Nov, 15.—Twen- 
ty-four of the thirty brake service 
stations in Hudson county have af- 
filiated with the newly organized 
Master Brake Service Association of 
Hudson county. The membership 
consists of only such brake service 
Stations as can qualify as to equip- 
ment and trained personnel. 








LO THE POOR 


By R. E. 
Engineer Travelers 





PEDESTRIAN’ 


SIMPSON, 


Insurance Company 


Many a true word is said in jest—a fact which prob- 


ably accounts for our general 


appreciation of so-called jokes 


regarding the uneven battle between the automobile and the 


pedestrian. 
test, but certain parts of the 
than others. 


There seems to be no closed season for this con- 


all-year season are more open 


The pedestrian gets the worst of it so long as 


he is afoot, and even if he takes to a car he is not immune 


from danger. 


of the automobile. 

There were 311,910 pedestrians 
killed or injured in auto-pedestrian 
accidents in 1930. This represents 
37 per cent. of all automobile acci- 
dents during the year. If in the 
course of one year the entire popu- 
lation of the city of Cambridge, 
Mass., were killed or injured, the 
world would consider this a catas- 
trophe of major importance. How- 
ever, we would have to add the 
population of the neighboring cities 
of Lynn and Lowell in order to 
equal the number of automobile- 
pedestrian casualties last year. A 
more compact comparison may be 
had by imagining the same condi- 
tions for the city of Rochester, 
N. Y., or Louisville, Ky. 

The country-wide statistics as- 
sembled by the Travelers Insurance 
Company disclose many pertinent 
facts regarding these cas ‘.lties, of 
particular interest in our discussion 
tonight, such as the time and place 
of the accidents. We find the 
greatest number of percentage of 
pedestrian accidents occur between 
intersections, and the principal cause 
is the habit of crossing the street 
at points other than the regular 
crosswalks. This accounts for 29 per 
cent. of the accidents. Closely 
grouped, and ranging from 16 per 
cent. down to 12 per cent. are, in 
order, children playing in th. street, 
pedestrians crossing where there is 
no traffic signal, crcssing against 
the traffic signal, and stepping from 
behind a parked car. Numer six 
in ranking is walking on or along- 
side rural highways. Although this 


accounts for only 4.5 per cent. of 
the accidents, it is responsible for | 


Unfortunately, the nation-wide 
statistics giving the hour of the ac- 
cident do not segregate the pedes- 
trian accidents from the others. We 


have the results of a few isolated | : 
| another state since the first of June, 


surveys, however, and, im on? case, 


| the records for an entire state which 
give the location and time of every | 


pedestrian fatality. Referring to 
national statistics, one point worthy 
of comment is the number ~f acci- 
dents occurring between intersec- 
tions. The illumination between 
intersections, particularly on resi- 
dential streets, is usually consider- 
ably less than at the street cross- 
ings. Furthermore, the average 
driver does not expect to find pedes- 
trians in the middle of a block, and 
therefore is not likely to be specially 
watchful for them. Considering the 
exposure, the accident rate bet, een 
intersections is excep‘ionally nigh, 
particularly at night time. 

Turning now to state statistics, 
we find that there were 255 pedes- 


trian fatalities in Conecticut in 1931, | 


and we have detailed accounts of 
249 of them. 
ties during the hours of darkness, 


15 at dusk, and 76 in the daytime. | 


That is, the ratio of night to day 
pedestrian fatalities was two to one 
—this notwithstanding the fact that 
according to the most liberal esti- 
mate we have seen, 80 per cent. of 
motor vehicle traffic occurs in the 
daytime, and only 20 per cent. at 
night. Therefore, one-fifth of the 
motor traffic accounts for more than 
three-fifths of pedestrian fatalities. 


The crucial part of the day is the 
period from 5 p. m. to 8 p. m., which 
is daylight in the four summer 
months of May, June, July and 
August, but is dark during October, 
November, December and January. 
There were sixteen pedestrian fatali- 
ties in Connecticut in 1931 between 
the hours of 5 p. m. and 8 p. m. in 
these four summer months, while 


*An address delivered before the Ameri- 
can Institute of Electrical Engineers, New 
York city, November 15. 
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There were 158 fatali- | 


This is a roundabout way of saying that all 
of us at some time are in danger of becoming the victims 





there were fifty-four fatalities dur- 
ing the same hours in the four wine 
ter months—an increase of approxi- 
mately 350 per cent. 

The state population is divided 
among thirty-two towns of more 
than 10,000 inhabitants each, and 
137 towns of less than 10,000. Of 
these 137 towns, ninety-seven have 
less than 2,000 population. The total 
| epaton of the thirty-two larger 


towns is 1,250,000, whil: that of the 
other 137 towns is 345,000. 

By percentage, this is 78 for the 
larger towns and 22 for the small 
towns and villages. Yet the towns 
| comprising 78 per cent. of the pop- 
| ulation had only 49 per cent. of the 
pedestrian fatalities, while the re- 
mainder of the state, with 22 per 
cent. of the population, had 51 per 
cent. of the pedestrian fatalities. 

The picture I am trying to pre- 
| sent to you will be complete when 
;}you recall the standard of street 
lighting usually found in the smaller 
communities of the country. This 
is decidedly inadequate from a 
safety viewpoint, when measured by 
the standard of lighting on the 
thoroughfares. Bearing in mind the 
fact that trunk lines or main traf- 
|fic routes pass through many of 
|}these smaller communities, and 
therefore, from a traffic viewpoint, 
one street, at least, in each town 
has the same classification as a city 
thoroughfare, the influence of the 
| Inadequate street lighting becomes 
;}evident from the fellowing: In the 
| Connecticut cities 53 per cent. of 
pedestrian fatalities occurred in the 
| daytime, and 47 per cent. at night, 
| While in the smaller towns and rural 
' sections 22 per cent. occurred in the 
|daytime and 78 per cent. at night. 
, We have just received the statis- 
| tics covering the rural accidents in 








;}and we hope to get them for the re- 
| mainder of the year so that we may 
be able to make a comparison be- 


} tween day and night accidents. 


| One significant feature of these 
reports is the fact that the percen- 
tage of daytime accidents does not 


;}even closely approach the percent- 


age of daytime traffic, while the 
percentage of night accidents is 
nearly four times greater than is 
warranted by the traffic alone, 

The reports of drivers involved in 
pedestrians accidents on residential 
Streets, rural highways and other 
poorly lighted roads are monoton- 
ously alike in one detail. Almost 
| without exception the statement is 
made that the driver did not see 
|the victim until too late. The ex- 
| pressions commoniy used are “sud- 
denly I saw,” or “he appeared out of 
nowhere,” or occasionally, and more 
correctly, “couldn't see the man in 
time.” 

There are two closely related fac. 
tors that enter into nearly all night 
pedestrian accidents—namely, speed 
and visibility. Better motor per- 
formance and better road surfaces 
invite high speed, and the invita- 
tion has been accepted to the ex- 
tent that the average speed has in- 
creased nearly 50 per cent. in the 
last few years. Visibility at night 
time has not increased in a cor- 
| responding degree, however. 

Thus there are two distinct fields, 
each requiring a distinct type of 
lighting, namely, fixed or highway 
lighting for trunk lines, and im- 
proved headlighting for the other 
highways. Every analysis we have 
made, as well as the analyses of 
others, emphasizes inadequate il- 
lumination or limited visibility as 
the outstanding cause of automobile 
accidents during the hours of dark- 
ness, 








